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HE annual convention of the International Association of 
Fire Engineers was held last week at Syracuse and was 
largely attended by the chiefs of the fire departments of both 
the United States and Canada. Many interesting topics were 
discussed, the principal one of which was relative to “The 
Practical Use of the Automobile Fire Engine as a Fire-Fight- 
ing Apparatus.” Chief Charles S. Allen, of Trenton, N. J., 
read a very interesting paper upon the subject and gave his 
experience with an auto engine. He recited many advant- 
ages of the automobile over the horse-drawn apparatus, the 
principal of which was the readiness with which the automo- 
bile responds to fire alarms and the quickness with which the 
pumps can be put into operation. He points out some im- 
provements yet to be made in fire department automobile 
apparatus, which are problems upon which the manufacturers 
are engaged. One of these is the trouble with the pneumatic 
tires, which is common to all users of automobiles, and these 
will undoubtedly be replaced by solid rubber tires. Chief 
Allen was greatly surprised at the ease with which his auto- 
mobile engine got about during the heavy snows of last win- 
ter. He states that the engine had no trouble, even in the 
heaviest snowfalls, running through snowdrifts where a four- 
horse engine would have been stalled. The tendency to 
overload the automobiles is the same as with the horse-drawn 
apparatus, which is calculated to impair their efficiency and 
quickness in service. Unquestionably the time is not 
far distant when the present horse-drawn apparatus 
of our cities will give way to automobiles. While 
business houses are supplying themselves with heavy 
automatic trucks, delivery wagons, etc., there is no 
reason why the fire department should not be similarly 
equipped. The chief officers of fire departments long ago 
demonstrated the superiority of automobiles in responding 
to alarms, and chiefs and their assistants now use automobiles 
almost exclusively in fire service. Chief Allen gave a very 
interesting statement as to the cost of maintenance of an auto- 
mobile engine company as compared with the horse-drawn 
engine. The automobile engine requires but seven men to 
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the company, where the horse-drawn engine requires nine 
men. The saving in the feed, shoeing and equipment of four 
horses is also great. The cost of his automobile company, 
including salaries, supplies and repairs, for a period of ten 
months, was $5921, while the maintenance of the old engine 
company for the same period was $9015, being a saving of 
nearly $4000 in ten months. This is an item that is worthy 
the consideration of every city government. 





HE latest announcement of members of the New York 
Legislative Graft Committee is to the effect that the 
date set for beginning its investigation has been changed from 
August 30 to September 6. It has been in existence for three 
months or more, and all that it has apparently done that is 
noteworthy is to select the various assistants who are to aid 
in the consumption of the appropriation that the Legislature 
liberally voted it for expenses. If the committee should 
eventually settle down to business its proceedings will be 
watched with interest by many, who will be pleased to learn 
what it is all about. The members themselves seem not to 
know what kind of a job they have undertaken. According 
to reports in circulation one declares that the committee will 
seek information, wherever obtainable, relative to legislative 
graft. Another, it is said, declares that it will only follow 
the trails marked out by the investigation of Senator Allds 
and by Superintendent Hotchkiss, while another is credited 
with the statement that the committee will confine itself to 
investigating the fire insurance situation, with a special view 
to ascertaining if rates cannot be reduced by future legisla- 
tion. With so many objective points in view, the committee 
ought to be able to extend its existence over a year or two 
more, and secure from the Legislature appropriations suffi- 
ciently large to secure them in their employment. But what 
relation there is between legislative graft and fire insurance 
rates is open for guessing. Possibly if legislative blackmail 
of insurance companies could be entirely eliminated the cost 
of insurance might be reduced. If this committee, or any 
other, can find out what is an equitable rate for all risks, fair 
to propertyowners and reasonably profitable to the com- 
panies, it will solve a problem that the companies have been 
puzzling over for years and that the most brilliant minds 
in the business have struggled with in vain. When the com- 
mittee finally gets to work it will, doubtless, call to its aid the 
sensational press, which will magnify whatever can be con- 
strued into an attack upon insurance, or individuals connected 
with it, and endeavor to create a scandal that will “sell 
papers.” But, meanwhile, how about legislative graft? The 
brass band noise with which every announcement of the com- 
mittee is accompanied has frightened away witnesses that 
might have been useful and effectually closed the mouths of 
others, so that this investigation, circumscribed in its power 
by the act that created it, is likely to prove a farcical perform- 
ance so far as any exposure of legislative corruption is con- 
cerned. 





NE of the large life insurance companies has found it 
O necessary to call the attention of its deferred dividend 
policyholders to the practices of certain firms who offer to 
purchase deferred dividend policies prior to their maturity. 
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Such purchases are distinctly disadvantageous to the policy- 
holders, as the purchaser gives only a small portion of the 
dividend which he estimates will accrue under the policy. 
By the terms of the contract the company can only pay the 
cash surrender value, but still it can make better terms than 
the policy broker through its own loan system. If the in- 
sured needs ready cash he can borrow on his policy and thus 
pay his premiums until maturity, when he will reap the full 
benefit of the dividend. Should he die in the meantime, his 
beneficiary will receive the face value of the contract, less the 
amount of the loan; whereas, by selling the policy to an out- 
sider, there would be nothing left for his estate in the event 
of his death. It ought to be readily understood by a policy- 
holder that if an outsider makes an offer to purchase his 
policy, that individual must expect to make some profit. 
One firm, making a practice of thus purchasing policies, is 
alleged to be making offers to employees of the companies, 
offering them commissions on such sales of policies as they 
may influence, and agreeing to state the commisson in a sep- 
arate letter from the one in which is stated the price they are 
willing to pay for policy. This procedure is utterly indefens- 
ible, and it is to be hoped that few employees, if any, will be 
found so disloyal to their companies as to consider such a 
propositon. Policyholders are entitled to the full reward of 
their persistence in premium-paying, and can get it only from 
the companies direct. 





N editorial in a recent issue of the New York Times dis- 
A cussed the new employers’ liability law which goes into 
effect to-day, and called attention to the higher rates to be 
charged by the liability insurance companies. Frank E. Law, 
assistant secretary of the Fidelity and Casualty Company of 
New York, in a letter to the Times, reproduced elsewhere, 
points out the necessity for increased rates and at the same 
time gives a clear analysis of the law. Under the 
two laws passed last winter the liability of the em- 
ployer is directly increased by the fellow servant, and 
assumption of risk defense being practically destroyed, 
while the burden of proof of contributory negligence is 
placed upon the employer. The liability is also in- 
creased in certain occupations deemed specially hazardous by 
compelling the employer to pay compensation for injuries or 
death, regardless of the question of negligence. Litigation is 
likely to be as heavy as ever, and perhaps more so, as an in- 
jured employee has the choice of accepting the compensation 
offered or bringing suit. Mr. Law also discusses the question 
of profit on liability insurance, and shows that the buying of 
lawsuits has not proven remunerative to the companies. The 
letter is well worth reading for the revelations it makes con- 
cerning the problems which are now confronting liability 
underwriters in their efforts to adjust their plans to the new 
laws. 





HE adoption of important fire insurance legislation by 
the present special session of the Texas Legislature is 
regarded as dubious, owing to the antagonism aroused be- 
tween the two houses at the previous special session. Each 
house passed a different measure and they were unable to 
reconcile the differences. The chief controversy was over 
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the provision of the Senate bill for a maximum rate, permit- 
ting the companies to cut that rate as much as they pleased. 
The House insisted upon a mandatory rate, holding that the 
Senate provision would bring back the former discrimination 
in rates in favor of the larger propertyowners, which had 
led to general demoralization. House bill No. 1 in the spe- 
cial session repeals the present State rating law. Senate bill 
No. 5 also repeals the State rating law.. Both the bills adopted 
by the respective houses in the last session have been reintro- 
duced with minor amendments, and the Senate bill has been 
passed unanimously. 





S the Governor of Texas the autocrat of that State? Does 
| he possess law-making as well as executive powers? Are 
the members of the legislature accountable to him or to their 
constituents for their official acts? These and several other 
questions are suggested by the threat attributed to Governor 
Campbell, that he would “keep the legislature in session until 
the first of next year, if necessary, in order to pass the pending 
fire insurance bill.” It seems to be a growing habit among 
State Governors to endeavor to force their pet theories upon 
the citizens of their States by calling special sessions of the 
legislatures of their States and using the “big stick.” How- 
ever, such plans have failed in other States, where legislators 
had sufficient self-respect and desire to please their constitu- 
ents to enable them to make a firm stand against the encroach- 
ments of the executive; and it begins to look as though the 
Texans would develop similar sentiment and backbone. 


LIFE INSURANCE TOPICS 


IN AND ABOUT NEW YORK. 


Assistant Secretary Dr. Lee K. Frankel of the Metropolitan sailed 
for Europe last week. He will attend the International Congress on 
Social Insurance at the Hague. 

Paul Morton, president of the Equitable, arrived home from Europe 
on the “Mauretania” last Thursday evening. He has been on a 
vacation trip, touring France and other Continental countries. 

S. M. Newton, of the Amicable Life of Waco, Tex., arrived in 
New York last week from a European trip. He was greeted with 
cheering reports of the progress of the Amicable Life, which com- 
menced business early this year, and has already secured a large 
amount of insurance. His opinion is that Texas offers exceptionally 
fine opportunities for business. 














CHICAGO AND THE WEST. 


The Illinois Life is wisely devoting a great deal of attention to its 
home State, realizing that it can have no better recommendation 
abroad than to show that it stands well in the State from which it 
takes its name and where it should be best known. It has recently 
issued a tabulation of its progress in the various States in which it 
operates during the past ten years. This shows that in 1900 it ranked 
thirtieth in Illinois in insurance issued and nineteenth in insurance in 
force, while in 1909 it stood eighth in insurance issued, with a much 
larger number of companies, and fourteenth in insurance in force. 
The company’s best showing is in Kansas, where it stands fifth in 
insurance issued and fourth in business in force, largely due to its 
reinsurance of the Kansas Mutual Life several years ago. 

The Pacific Mutual Life has amended the conditions for the 
challenge cup contest. Trips to the home office are again added as 
an incentive for special effort, but in addition to the percentage of 
allotment of new business paid for, account will be taken of the 
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renewal of second-year business. Percentage credits will be given 
for renewal records above seventy-five per cent and deductions for 
renewal records below seventy-five per cent. All business examined 
between September 1 and December 31 will count on the contest if 
paid for before March 1. 


Insurance Superintendent Blake of Missouri has issued a statement 
regarding the offer to exchange stock of the Citizens National Life 
of Louisville for stock of the St. Louis National, advising against the 
exchange on the basis offered. 


The Illinois Liability Commission has been holding a series of con- 
ferences in the various industrial centers of the State and had its 
most important hearings in Chicago this week. In the down-State 
conferences the members of the commission, which is made up of 
employers and employees in equal numbers, have developed the 
principal points of the proposed tentative bill, and have discovered the 
points in which employers and employees are most interested. In 
Chicago they came in contact with the leaders of both the employers 
and organized workingmen, and secured a great deal of expert testi- 
money, since both sides are able to furnish valuable statistics as 
to industrial accidents secured by the railroads, the great industrial 
corporations and by the labor unions. The bill now proposes to pay 
$3000 in case of death, and statistics furnished show that while this 
amount may seem small it is very much larger than is usually netted 
the family after the lawyers have been satisfied under the present 
system, the average net amount paid for the death of several hundred 
switchmen being only $400. Any danger that the proposed bill can 
be forced through by one side or the other, with a few recruits from 
the opposite side, has been obviated by an agreement that no favorable 
recommendation will be made unless it is supported by a majority of 
both the employers and the employees. 

The United Protective Agency Corporation has been organized in 
Chicago for the benefit of automobilists, with Tom Murray, a Chicago 
clothier, well known for his unique advertisements, as president, and 
Col. W. E. Fuller as general agent. It proposes to cover in one con- 
tract all the various forms of legal protection which automobilists 
need, including a bail bond issued by the National Surety Company ; 
the provision of an attorney to defend any suits; detective services to 
recover stolen cars and property, and protection against grafting police 
magistrates or country officers who arrest automobilists in order to be 
bought off or impose unjustifiable fines. The company is now operat- 
ing in Illinois, Indiana, Wisconsin and Michigan, the premium 
covering the service in those States being $9 a year. It proposes to 
transfer its headquarters to New York about the first of the year, 
and then establish branch offices in the various States. 

Arthur F. Boles, former manager of the army and navy department 
of the Prudential Life on the Pacific Coast, who retired last year, 
has returned to the business, and has been appointed superintendent 
of agents for the Prudential’s ordinary department in Northern 
California. 

The actuary of the Minnesota Insurance Department has reported 
that the rates of the Ancient Order of United Workmen in that State, 
although recently increased, are still inadequate. 

The Northwestern University will open a department of insurance 
and statistics this fall, with Dr. J. C. Brooks of New York in charge. 

Nearly sixty companies are now taking the service of the Medical 
Bureau of the American Life Convention. 

The National Life of the United States of America, the Empire 
Life of Atlanta and the Scranton Life have joined the American Life 
Convention, and other applications are pending. 





BOSTON AND VICINITY. 


An interesting decision has been rendered by the Massachusetts 
Supreme Court ruling that the Maryland Casualty is liable under an 
employers’ liability policy covering a hostler who, in the course of his 
ordinary duties, contracted glanders and had brought suit for damages 
against his employer. 

Robert K. Eaton, superintendent of agencies for the John Hancock 
Mutual, is on a trip through the Middle West. 
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NOTES FROM PHILADELPHIA, 


Governor Stuart, on August 24, approved the charter of the Citizens 
Life Insurance Company of America against which a protest had been 
filed. The office of the company is to be in Reading, Pa. Its capital 
is $300,000, and the officers are Evan F. Dardine of this city, presi- 
dent; Seth L. Batzel of Reading, vice-president; Harry G. Kutz of 
Reading, treasurer, and Irvin L. Batzel of Reading, secretary. 

W. A. L. Laughton, Middie department manager of the Employers 
Liability of London, announces that the company is again prepared to 
write property damage insurance in connection with teams’ risks. 
Mr. Laughton is at present spending a short vacation in Europe. 

What is said to be the first suit for damages alleged to have been 
inflicted by a falling aeroplane on a spectator was brought at Asbury 
Park, N. J., last week against Wilbur Wright, Walter Brookins and 
the Asbury Park Motor and Aero Club. Maurice Goruch asks $15,000 
damages for a broken arm, which he says he suffered when Wolter 
Brookins’ biplane crashed into the grandstand there recently and 
injured the aviator and eleven others. 

On the toth, J. P. Kilgore will resign his position as assistant dis- 
trict manager for Central Massachusetts of the Northwestern Mutual 
Life, to become superintendent of the agency department of the 
Abraham Lincoln Mutual Life of this city, to which position he has 
just been appointed. 

A proposition to increase the capital stock of the Enterprise Casualty 
Company of Philadelphia from $100,000 to $1,000,000 will be voted on 
by the stockholders at a meeting to be held in the Bourse on Thursday 
next. 





THE NEW ENGLAND FIELD. 





Massachusetts State Report on Life Insurance. 


Insurance Commissioner Frank H. Hardison of Massachusetts, in his 
annual report for the year 1909, makes the following observations on the 
life insurance situation: 


The change in the life insurance situation during the past five years 
has been very gratifying. Then there was excitement, uncertainty, fear 
and distrust. To-day the companies then out of favor are proceeding in 
their work peacefully and successfully, having, to a great extent, if not 
fully, won back the confidence and respect of the public. All companies 
are issuing better contracts than before, for most of the objectionable 
frills have been eliminated, leaving plain, straightforward agreements 
for insurance. No longer can an appeal be made to the gambling instinct 
of humanity by offering deferred dividend policies, presenting estimates 
of gains twice as large as will ever be realized. The agent must be 
content with setting forth what the policy is and leave out the extrava- 
gant estimates. These better contracts, with the improvement in the 
financial condition of the companies, the savings from economics, the 
wiser administration of their affairs, are of incalculable public value, 
for they promote confidence, curb the speculative tendency, lessen liti- 
gation and lift the whole business of life insurance up to a higher plane, 
where it can, without apology or blush, take its place among the other 
great business enterprises of the country which are improving the 
social condition of the people and aiding in the advance of civilization. 
It is the sunshine and calm following the tempest and devastation, the 
débris of which has been cleared away. 

The question naturally arises whether the tempest was worth the 
cost and was a real blessing. There can be no doubt as to what the 
answer of the average man would be, but at the same time others will 
argue that it was a great wrong to tear up business to its foundations, 
with the consequent losses to the companies and the loss of insurance 
to many of the disturbed policyholders who lapsed their policies. The 
view of the average man is more apt to be right touching questions 
which have a’ moral aspect, and the judgment that will be handed down 
to the future is that, notwithstanding the stress, the good results more 
than compensate for the loss. 


THE PRESENT SITUATION BETTER THAN THE OLD. 


But whatever the vicw of the past may be there are few, if any, who 
would care to go back to the old conditions, unless it be those who 
profited by the extravagances. The higher plane of transacting busi- 
ness which has been reached contributes to the peace of mind and 
physical well-being of the officials as well as to the gain of the insured, 
and while the officials still find it necessary to be up and doing in order 
to keep their respective companies in a healthful, growing condition, 
their work is not carried on in the dark, as some of it, by some officials, 
used to be in the old days. Important questions are considered in the 
open, in their broader aspects, and with wider knowledge of the sur- 
rounding facts and conditions. The conferences of the heads of the com- 
panies, by means of the periodical meetings of their association, whose 
officials are engaged all the while in getting information on all questions 
relating to the business are, like the conferences of the Insurance Com- 
missioners, of great benefit, for there many of the important issues are 
discussed, the special knowledge possessed by one upon a particular sub- 
ject under consideration is made the property of all, and a feeling of 
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fellowship engendered which mitigates the harshness of competition, 
although it does not destroy legitimate rivalry. 


WHAT SHOULD BE GUARDED AGAINST IN THE FUTURE. 


There is little danger that this present satisfactory condition, with 
respect to the financial management of the life insurance business, will 
be impairea so long as theie is wide-awake and thorough supervision, 
and the laws require the publicity which is now given through examina- 
tions and the annual reports. The danger, if any, lies in another direc- 
tion. It is in the matter of contracts. Already there are evidences that 
some of the companies would like to depart from the plain policies now 
generally being issued and adopt more complicated forms, which will 
afford talking points for agents, who will use a ‘“‘frill’’ for selling a 
policy which the “prospect’’ would not take were the contract presented 
as straight insurance. It is in these “‘frills’’ that a danger lies, for 
they afford opportunities for misrepresentation, just as the old deferred 
dividend trimming on the policy gave a chance for the agent to fool the 
public on the real substance of his contract. Already has information 
come to this Department that there have been attempts to sell life 
insurance policies having a permanent disability appendix by representa- 
tions that the company pays the premiums when the insured is sick, 
a very easy representation to make on that kind of a contract. It would 
seem to be essential, therefore, to guard with great jealousy the admis- 
sion into contracts of agreements which are capable of being distorted 
so as to make the applicant believe that he is to receive a great benefit 
for practically nothing, or will receive under general conditions what he 
will be entitled to only in special cases. 





THE MIDDLE STATES 


New York Insurance Report—Part IT. 


Superintendent Wm. E. Hotchkiss has issued the tables entering into 
Part II of the fifty-first annual report of the Insurance Department of 
the State of New York. The tables are made up from the audited reports 
of the thirty-five life insurance companies operating in the State. Most 
of the figures have already appeared in the columns of THE SPECTATOR— 
the general results for 1909 having been made public as far back as last 
March. 

The Superintendent shows that the receipts of the Department for the 
fiscal year ending September 30, 1909, were $427,074, and the expendi- 
tures $226,044, showing a profit to the State of $201,030. Since the estab- 
lishment of the department in 1859 the net profit to the State has been 
$2,764,538, which does not include the taxes paid through the office of 
the State Comptroller. 

In connection with the figures showing the growth of the business 
last year, Superintendent Hotchkiss says: 


The improvement in the business of life insurance reflected by the 
returns of the companies for the year 1909 is marked, and indicates that 
this important branch of the insurance business is fast returning to more 
satisfactory conditions. While there was no abnormal increase in busi- 
ness written during the year, the increase in the business in force was 
most noticeable. The increase in dividend payments to policyholders 
during 1909, and in amounts apportioned for dividends on annual and de- 
ferred dividend policies, payable during the current year; the large de- 
crease in lapsed policies and the lowering of the general expenses are 
among the features that go to prove that the year 1909 was not only a 
favorable one for the companies, but also for the insuring public. 





—Governor Fort of New Jersey has appointed a committee to inquire into 
the question of old-age industrial pensions. 

—The ever-ambitious Reliance Life will attempt to write ten millions during 
the last four months of the year. Special inducements will be offered pro- 
ducers to push through the good work. 





THE WEST. 


Convention of Cleveland Life Agents. 


The Cleveland Life Insurance Company’s agents recently assembled in 
the Chamber of Commerce in Cleveland, Ohio, to attend the Fall Con- 
vention of the company. 

The address of welcome was made by President Wm. H. Hunt, and 
at the conclusion of his address the meeting was turned over to the 
agency vice-president. Mr. Gennerich’s address was of semi-scientific 
nature, explaining the ways and means of securing business, also the 
most positive arguments and necessary explanations of the policies writ- 
ten by the company. The feature of the meeting was the introduction 
of the new reducing premium 20 Payment Life Policy. Lunch was 
served in the directors’ room of the Chamber of Commerce, after which 
an automobile ride was taken to Euclid Beach, where amusements, such 
as bathing and boating, etc., were indulged in. A-sumptuous dinner was 
served in the evening at the Hof Brau, at which the spirit of good- 
fellowship was exhibited by all present. Addresses were made by both 
the president and agency vice-president, and by many of the agents 
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present. The addresses specially scheduled for the evening were those 
by Dr. H. C. Brainard, medical director of the company. The surprise 
of the evening was the visit of Vice-President O’Donnell and Treasurer 
Sayle, both of whom addressed the convention, which adjourned about 
9 p. m. with the resolved determination that each and every man at 
the convention would do his share toward paying for $3,000,000 of busi- 
ness between September 1, 1910, and January 1, 1911. 





The German National Life Insurance Company. 

Early in May of the current year a license was granted to the German 
National Life Insurance Company of Chicago, and since that time sub- 
stantial progress has been made. The company started with a capital 
stock of $100,000, which is being steadily increased, the charter author- 
izing a total capital of $500,000. New stock is being sold at $30 per share 
on a par value of $10, with a guaranteed dividend of five per cent. 

Edward C. Brazier, who is vice-president and general manager of the 
company, is a man of extensive experience in home office and field, 
and since 1907 has been in charge of the German Mutual Life, which was 
organized in 1875. Finding that the plan on which it operated was not 
for the best interests of the policyholders the new company was organ- 
ized to take over its business. In doing so the interests of the old 
members are thoroughly conserved and added strength given their con- 
tracts by the capital stock. The German National will confine its opera- 
tions to non-participating contracts, based on the American three and 
one-half per cent table. 

The board of directors is composed of well known and _ successful 
business men of Chicago, while the officers, in addition to General Man- 
ager Brazier, are: Samuel T. Gary, president; F. W. Ritzmann, secre- 
tary; F. A. Ranch, treasurer; A. W. K. Downes, medical director, and 
F. S. Lowery, superintendent of agents. 





Franklin Life Loses Identity Through Merger. 

The Michigan Insurance Department has held, and is sustained by the 
Attorney General, that the Franklin Life by its merger with the La 
Salle Life and its consequent change from a mutual to a stock basis has 
lost its corporate identity and becomes an entirely new corporation, 
with a charter materially different from the old one upon which the 
original company had been licensed to do business in Michigan. The 
Michigan Commissioner, therefore, holds that the company’s license to 
do business in that State terminated as soon as the merger was effected. 





—The Western States Life of-San Francisco is awaiting a license to operate 
in Oregon and will shortly apply for admission to British Columbia, Alaska and 
Hawaii. General agents Pratt & Grigsby say that ‘‘from present receipts of ap- 
plications for insurance, we have every reason to believe that the first year 
or two are going to be record-breakers. 





THE SOUTH. 


Kentucky News. 
[From OUR OWN CORRESPONDENT. ] 


The Citizens National Life of Louisville has moved its offices from 
the down-town section of the city to Anchorage, a suburb thirteen miles 
east. It is occupying temporary quarters pending the erection of a 
permanent building. 

The action of the Commissioner of Insurance of Missouri in warning 
stockholders of St. Louis National Life against trading their holdings 
for stock in the Citizens National Life will probably result in the pro- 
posed deal to merge the companies being declared off. 

A unique point has been raised in a suit at Henderson, Ky., filed by 
the administrator of Bain W. Eblen against the Equitable. The suit is 
a friendly one, and is to determine whether Mrs. Eblen, who is accused 
of murdering her husband, should receive the proceeds of a life policy 
on the life of Eblen, of which she was the beneficiary. A local bank 
had a claim of $1079 on the policy, which was for $2000, and this was 
paid. The Equitable is holding the remainder subject to the order of 
the court. 

The Fidelity Trust Company of Louisville has increased its capital 
stock from $1,000,000 to $2,000,000, in order to make good the peculations 
alleged to have been committed by August Ropke, the assistant secre- 
tary. In this connection there has been agitation tocally in favor of 
requiring trust companies to insure their trust deposits, those in recom- 
mending this pointing out that the Ropke case proves that the capital 
stock of the company may be so impaired as not to be available for the 
purpose of protecting trust funds. 

H. J. Powell, general agent of the Equitable for Kentucky, was the 
guest of honor at a luncheon given by the Life Underwriters Associa- 
tion of Memphis, Tenn., at the Business Men’s Club in that city, August 
24. Mr. Powell made an address on the advantages of association work. 
Memphis has announced that she is after the 1912 meeting of the Na- 
tional Association. The organization there is comparatively young, but 
has twenty-six members. S. Bolling Sibley of the Penn Mutual is presi- 
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dent, and S. B. Love of the Mutual Life of New York is secretary of 
the association. 


Louisville, August 27. BLUE GRASS. 





—Having filed an amendment to its charter, reducing its capital from $500,000 
to $176,240, the Equitable Life of San Antonio, Texas, has received its license 
to commence business. 


—The Appalachian Insurance Company of Bristol, Va.-Tenn., is getting up 
rates and policies preparatory to opening a life department, and expects to begin 
issuing life insurance policies by October 1, 1910. 

—Joseph Button, Commissioner of Insurance for Virginia, recently revoked 
the license of the Royal Benefit Society of Washington, D. C., to do business 
in his State. The society has taken an appeal to the State Corporation Com- 
mission and Mr. Button has submitted a lengthy statement of the reasons for 
his action, coupled with a report of an examination by the Insurance Depart- 
ments of Virginia and North Carolina, and which was referred to in THE SpPEc- 
TATOR some weeks since. 





MISCELLANEOUS LIFE NEWS. 


THE ASSOCIATED FRATERNITIES OF AMERICA. 


Closing Sessions—New Officers—Valuation of Certificates—Com- 
mittee to Meet Insurance Commissioners. 


The annual meeting of the Associated Fraternities of America closed 
at Atlantic City, N. J., on Thursday evening, August 25, and the busi- 
ness of the last two days may be summarized as follows: 

The officers elected for the ensuing year are W. E. Davey, Des Moines, 
Ia., president; A. R. Talbot, Lincoln, Neb., vice-president; C. H. Robin- 
son, Chicago, Ill., secretary-treasurer; who with the following compose 
the executive committee: E. W. Donovan, Detroit, Mich., and W. A. 
Frazer, Dallas, Tex. 

Invitations were received from several cities for the entertainment 
of the 1911 convention, but the matter was finally left for the decision of 
the executive committee. 

A special committee on Commissioners’ tentative bill was appointed 
and organized as follows: A. H. Burnett, Omaha, chairman; B. D. Smith, 
Mankato, Minn.; George Dyre Eldridge, New York city; Robert S. Iles, 
Chicago, Ill., and Lee W. Squier, Philadelphia, secretary. 

The committee recommended several changes in the bill, all of which 
were adopted by the convention after discussions running through most 
of Wednesday and Thursday. The most radical change was that con- 
cerning valuation of fraternal society certificates. As finally adopted by 
the convention, section 23a of the Commissioners’ bill is eliminated and 
section 23 was redrafted to read as follows: 


Section 23. (Annual Reports and Valuations.) (1) “Every society 
transacting business in this State shall annually, on or before the first 
day of March, file with the Superintendent of Insurance, in such form as 
he may require, a statement under cath of its president and secretary 
or corresponding officers, of its conditions and standing on the thirty- 
first day of December next preceding, and of its transactions for the 
year ending on that date, and also shall furnish such other information 
as the Superintendent may deem necessary to a proper exhibit of its 
business and plan of working. 

(2) “In addition to the annual report herein required, each society 
shall annually report to the Superintendent of Insurance a valuation of 
its certificates in force on December 31 last preceding, provided, the 
first report of valuation shall be made as to certificates in force on 
December 31, 1915. Such report of valuation shall show the present 
value of certificates outstanding on the date of the valuation as con- 
tingent liabilities, and the present value of the future contributions, 
other than provisions for expenses, as contingent assets, employing said 
contributions for each society respectively as level for each age, on the 
basis of one stated contribution per month, or increasing with advanc- 
ing age of the members, according as the same are in actual practice 
coHected. At the option of any society, in lieu of the above, the report 
of valuation may show the net value of the certificates outstanding on 
the said date of valuation, and said net value, when computed in the case 
of monthly contributions, may be the means of the terminal values for 
the end of the preceding year and of the current insurance year. Such 
valuation reports shall be certified by a competent accountant or actuary, 
or verified by the actuary of the Department of Insurance of the home 
State of the society, and shall be filed with the Superintendent of In- 
surance within ninety. days after the submission of the last preceding 
annual report. The legal minimum standard of valuation for all certi- 
ficates in force, except for disability benefits, shall be the National Fra- 
ternal Congress Table of Mortality, or a table based upon the society’s 
own experience of at least twenty years and covering not less than 
100,000 lives, or any higher table, at the option of the society, with 
interest assumption not higher than four percentum per annum. Any 
society providing for disability benefits shall keep the net contributions, 
as above defined, for such benefits in a fund separate and apart from all 
other benefit and expense funds and the valuation of all other business 
of the society; provided, that wherever a combined contribution table 
is used by a society for both death and disability benefits, the Landis 
and Eldridge tables shall be the standard of valuation, and a separation 
of the funds shall not be required. 

(3) “The valuation herein provided for shall not be considered or 
regarded as a test of the financial solvency of the society, but such 
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- society shall be held to be legally solvent so long as the funds in its 


possession are equal to or in excess of its matured liabilities. 

(4) “A report of such valuation and an explanation of the facts con- 
cerning the condition of the society thereby disclosed shall be printed 
and mailed to each beneficiary member of the society not later than 
June ist of each year; provided, that such report of valuation and 
showing of the society’s condition as thereby disclosed, may be published 
in the society’s official paper, and the issue containing same shall be 
mailed to each beneficiary member of the society. The laws of such 
society shall provide that if the stipulated payments by members are 
insufficient to pay all matured death and disability claims in full, and 
to provide for the creation and maintenance of the funds required by its 
laws, additional or extra rates of contribution shall be collected from 
the members to meet such deficiency.”’ 

The convention took action looking to the incorporation of the form of 
report in. ‘*@ bill, and to this end directed its standing committee on 
system and « ~ to confer with the Insurance Commissioners’ com- 
mittee on uniform blanks in order not only that that committee should 
prescribe uniform blanks for fraternal society reports acceptable to all, 
but also that the form as finally agreed upon may be incorporated in 
the bill and thus be prescribed by law. 

At the close of the discussions on uniform bill, the convention, rec- 
ognizing that the Commissioners’ bill is based upon the bill drawn by 
the Associated Fraternities of America at its Cambridge Springs (Pa.) 
convention in 1901, and re-adopted at Chicago in 1905, instructed its 
executive committee to have this bill introducéd into the legislature 
of every State and use all honorable means to secure its enactment into 
law at the earliest practicable moment. 

The committee to which the bill was referred at this session was con- 
tinued as a conference committee, to meet with a like committee from 
The National Fraternal Congress and the Insurance Commissioners’ 
committee on fraternal insurance, and was given authority to bind the 
convention on any points of modification or extension not inconsistent 
with the principles for which the Associated Fraternities of America, 
as a body, has been contending for the past ten years. 

It is understood that the three conference committees, viz., those rep- 
resenting the two National Federations of Fraternal Societies and that 
representing the Insurance Commissioners will meet at Mobile, Alabama, 
on September 26, in order that harmony may be reached, if possible, 
before the Insurance Commissioners’ convention opens on the 27th. 





—The Record of the American Institute of Actuaries, Vol. I., No. 2, is out, 
and contains several interesting papers, as well as the questions for section “B” 
of the associate examination. 

—The September ‘‘World’s Work” contains besides the usual regular depart- 
ments: “A Financial Tale of Two Cities,”” by Newton Marshall Hall; “‘Some 
Stomachs I Have Known,” by Dr. Eugene Yates Johnson; “Giving the Con- 
vict a Chance,” by Eugene L. Bertrand; “Calder—A Various Sculptor,” by 
Arthur Holber; “How to Learn to Fly,” by Augustus Post, and many other 
articles of current interest, among which may be mentioned, “Are the Colleges 
Doing Their Job?” by Arthur W. Page, and “The Tariff on Rubber,” by Samuel 
M. Evans. 


~ INDUSTRIAL INSURANCE 


Success. 

The successful manager is not the man who watches the clock but 
the one who is alert to the times and secures the services of assistant 
managers of the same calibre, and likewise the assistant manager will 
always be awake watching for the man for an agency who is willing to 
and must work. With men of this kind the district, as a whole, has in- 
crease in both ordinary and industrial. The successful assistant manager 
is not the one who will take care of the office chair and wait for some 
stray business to drop in but it is he who will get out as soon as he is 
through with his desk work and do something for his company, manager, 
agents, and, last of all, do some ordinary business for himself. Nothing 
will enthuse and encourage an agent more than for the assistant man- 
ager to hand him a few applications the latter part of the week. The 
following week he will try to do a little more personal work. You will 
often hear agents say ‘‘that man has more luck than anything else,’’ but 
with experience I find, as many have said, that luck should be spelled 
P-L-U-C-K. The manager, assistant manager or agent who spells it that 
way is the man who will never watch the clock but will roll up an 
increase that will be a credit to himself and the company. ‘“‘The business 
that stays is the business that pays.’’ Manager EB. J. Kester, Allentown 
District.—Colonial News. 

















—The Metropolitan agents in Wilkesbarre and Scranton held a meeting 
last week and decided to remain on strike. 

—The following persons were admitted to membership in the Pruden- 
tial Old Guard during the week beginning August 8, 1910: John H. 
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Whitely, agent, Elizabeth, N. J.; Gaetano DiMaria, agent, Brooklyn 
No. 8; Harry A. Radwitch, agent, Baltimore No. 1; David Wolff, agent, 
Brooklyn No. 8; John F. Brader, agent, Easton, Pa.; Louis Horn, agent, 
Newark No. 2; Timothy Brosnahan, agent, Irwin, Pa.; Robert A. Bell, 
agent, Jersey City, N. J.; Clement Price, agent, Babylon, L. I.; William 
F. Zurney, agent, Kittanning, Pa. 


—Under no circumstances criticise other companies. Confine your 
argument to your own company’s affairs and contract. Nobody likes a 
knocker. Muck-raking is out of fashion. You could not state all the 
good things about your company if you talked a week—half an hour is 
sufficient to write the most obdurate man! Don’t talk too much—but 
write—write the application! Lapse closely. Every agent should under- 
stand the significance of immediately lapsing or terminating a policy 
upon the refusal to pay further premiums. Through this method you 
avoid the accumulation of unnecessary lapse credit, which is so vital 
to your percentage of collections. Pay no excess. You cannot afford it. 
The company’s rules are specific that no premiums shall be paid by an 
agent.—John Hancock Field. 


—The latest changes reported by the Colonial are. Appointments to 
assistancies, J. Lander Lee, Pittsburg; J. Newton, Lancaster; John A. 
Bainton, Orange; Frank Branthoover, Atlantic City; Merton J. Cole, 
Williamsburgh. The ordinary leader among the managers is Mr. G. W. 
Jewel of McKeesport, and next to him may be mentioned Mr. L. Janson, 
Williamsburgh; J. McNiece, Hoboken; W. J. Burn, Brooklyn; E. J. 
Kester, Allentown; L. S. Brown, Pittsburg; H. C. Rand, Camden; F. 
Rosen, New Brunswick; M. Messer, Newburgh, and E. W. Cranmer, 
Harrisburg. Manager Messer holds the industrial leadership, and after 
him may be mentioned Managers EB. J. Kester, Allentown; J. S. Hoge, 
Atlantic City; F. Rosen, New Brunswick; J. G. Howarth, Elizabeth; 
H. Morlock, North Philadelphia; E. W. Cranmer, Harrisburg; S. Green- 
leaf, Jersey City Heights; J. F. DeRoche, Freehold, and W. J. Burn, 
Brooklyn. The leading industrial agent of the year is Mr. R. V. Curry, 
Hoboken, who is followed by Messrs. F. J. Molesky, Allentown; J. Feld- 
man, New Brunswick; A. Newman, Trenton; J. Brender, Hoboken. 
Agent R. V. Curry also holds the leadership in the ordinary department. 
Next to him are Messrs. F. Tybesky, North Philadelphia; A. Tiedman, 
Brooklyn; A. M. Butterweck, Allentown, and R. Froemel, Newburgh. 
Mr. G. E. Field of Hoboken leads the assistancy staff in respect of 
ordinary, and is followed by Messrs. C. Shuttleton, Brooklyn; M. Kasin- 
dorf, Williamsburgh; C. A. Millhouse, Allentown, and M. Cafiero, Brook- 
lyn. The leader in the industrial department is Mr. M. Weindler, of Ho- 
boken, and is closely followed by Messrs. C. E. Patterson, Pittsburg; G. 
E. Field, Hoboken; E. J. Brown, Atlantic City, and M. Cafiero, Brooklyn. 
At the present time the leaders in the White Banner contest 
are Managers J. McNiece, Hoboken; S. Ellenbogen, Bayonne; R. W. Mac- 
Latchy, Yonkers; C. G. Otwell, Reading; H. C. Rand, Camden; G. W. 
Fenimore, Norristown; C. R. Kendall, Jersey City; S. Greenleaf, Jersey 
City Heights; E. Scherff, Town of Union, and G. W. Jewel, McKeesport. 








FIRE INSURANCE TOPICS 


NEW YORK SURVEYS. 


It is understood that the Royal of Liverpool will organize a 
casualty insurance company in New York to have a capital of $500,000 
and a like amount of surplus. The new institution will avail itself 
of the agency plants of the Royal and the Queen. 

The enormous amount of cotton in warehouses and docks and in 
vessels bound in and out of this port is causing marine underwriters 
a deal of uneasiness. 

Vice-President Correa, of the Home of New York, has given out 
an interview concerning the best method of reducing expenses of the 
fire insurance offices. He is skeptical whether the measures proposed 
and now pending are calculated to produce the result desired, and 
requires too much of a sacrifice to justify a trial. He refers to a 
disregard of public weal (which means public sentiment in this 
matter) and the necessity of continued expense in obtaining accurate 
surveys of risks. Frank-Lock, of the Atlas of London, has given out 
a long statement on the same subject, referring to the unpreparedness 
of the companies, the State authorities, the agents and brokers and the 
public to support radical departures from the present expense ratios. 
Mr. Lock asserts that the rates of brokerage are too high in this 
city, and favors twelve and one-half per cent as the maximum. 
Commissions below Fourteenth street are now limited to ten 
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per cent and north of that thoroughfare to fifteen per cent. It is 
believed the larger income from premiums is received below Four- 
teenth, but if the two sections turned in half and half of the total the 
average would be his own figure, viz.: twelve and one-half. 


The Exchange companies are called upon to express their prefer- 
ence relative to a continuance of ' 2 rule requiring reports of can- 
cellations (naming risks and brokers) each month. For a long time 
these reports were published in circular form, and the Exchange 
voted to discontinue the circulars, but requiring the reports to be filed 
and open to members’ inspection. The executive committee believe 
the whole plan is useless and nobody is harmed or benefited, and 
suggest the rule requiring the reports be rescinded. 


An interesting report has been handed to the companies interested 
in the loss of the Diamond Waist Company, 187 Mercer street, by fire 
of April 27. One point is that the policies as written covered on the 
second and third floor only, but the leading company agreed that its 
policy could be construed to cover on the fourth floor also. The ad- 
justment was long delayed by the condition of the books and the work 
of professional auditors in straightening them out. 


Close observers are disposed to think the strike among the cloak 
makers has had some influence upon the losses in that class. 


The departure of the Gans Salvage Company has left the Under- 
writers Salvage Company in full monopoly of the business now. They 
have done some fine work, and the companies which own the stock in 
the concern are rejoiced. Lately they have raised the per diem for 
their service, and it is declared to,be the outcome of the absence of 
competition. 

Although the “penny casual” magazine which last month printed a 
fiery article on the “Fire Insurance Gouge” invited communications 
from disgruntled loss claimants and all others who had a grievance 
against fire underwriters’ methods in the broadest terms, it is noticed 
that there was an entire absence of any further attacks in the Septem- 
ber issue just published. The story was intended to be sensational, 
but it fizzled out like an exploded firecracker. 

The Gimbel insurance will soon be in the market, and the com- 
panies are interested in the impending rate. It is generally believed 
that the gentlemanly broker, who is announced in the annual report 
of the American Smelting (Guggenheim) as “manager of the in- 
surance department,” will handle the Gimbel risk. 


Increasing interest in the doings of the public adjusters is evident 
from the stories told about their friendly relations with the adjusters 
of companies. All this exposé has been before the offices for months, 
but it is rather amusing to witness how a few brokers have discovered 
the rascality of the public adjusters. In the annual report of the loss 
committee last winter it was stated that most of the evils of the 
system originated in deals (division of commissions) between the 
public adjusters and brokers. The latter could probably tell some 
interesting yarns about the methods and practices of the public 
adjusters, but it is doubtful if they will. Remembering the evidence 
already accumulated against the broker-allies of the adjusters under 
suspicion, it is not likely any of them will squeal when the legislative 
investigation is under way. 

There is some unrest and much more indignation relative to the 
prolonged delay over the payment of a dividend on the claims against 
the estates of the Guardian of Pittsburg and the Southern of New 
Orleans. A large amount is due to parties in this city. Offers have 
been received from the Assets Realization Company of Chicago for 
claims against the Southern, many of which have been sold by claim- 
ants here, 





CHICAGO AND THE WEST. 


In the fire report of the Illinois Insurance Department for the year 
1909, which has just been published, Superintendent Potter dwells on 
the question of rates, taking the position that a general reduction is 
desirable, but that the same must come from an improvement in the 
fire hazard. He doubts the wisdom of taking the rate-making power 
out of the hands of the insurance companies and vesting it in the 
State, claiming that the experiments so far have not been sufficiently 
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successful to warrant any extension of the plan. Of course, he be- 
lieves in State supervision and in giving the State officers enlarged 
powers. He also recommends a higher grade of agents, and places his 
stamp of approval upon the fire marshal department. 

The Northwestern University, at Evanston, will open an insurance 
department this fall. Dr. J. C. Brooks of New York will have charge 
of it. 

The announcement that the North British and Mercantile will close 
its Western department on November 1 was very much of a surprise 
to the street. There is considerable doubt in the minds of the in- 
surance people generally as to the wisdom of this step. Other com- 
panies have for some time past been establishing Western depart- 
ments, and have increased their business largely as a result thereof, 
the last company to take this step being the Insurance Company of 
North America. Mr. Littlejohn, the Western manager of the North 
British, has been a factor in the business for many years, and his 
withdrawal from active participation in insurance affairs will be dis- 
tinctly felt by the fraternity. He has a host of friends among the 
agents and managers, and they will sincerely regret his leaving the 
fold. 

The annual meeting of the Fire Underwriters Association of the 
Northwest, to be held in Chicago in October, will be made quite in- 
teresting and instructive to the members by the talks on fire protec- 
tion, which have just been arranged. The following speakers have 
been selected: George E. Bruen, superintendent of the electrical 
department of the National Board of Fire Underwriters, and Franklin 
H. Wentworth, secretary of the National Fire Protection Association, 

D. L. Durham, a local agent at Kankakee, died from a stroke of 
paralysis last week. 

A. R. Monroe, the genial assistant Western manager of the Queen, 
is looming up as a candidate for president of the Fire Underwriters 
Association of the Northwest. 

Harry J. O’Brien has been appointed manager for the West for the 
Assurance Company of America for sprinkled business only. 


Charles S. Whittlesey, the Democratic candidate for Insurance 
Commissioner of North Dakota, is special agent for the Hanover in 
that State. 

The annual meeting of the Grand Nest of the Blue Goose will be 
held in Chicago, October 4, the day before the Northwest meeting, 
with the Illinois Pond’s complimentary banquet to the Grand Nest 
officers in the evening. The initiation ceremonies and the installation 
of officers will take place on the evening of October 5. 





BOSTON AND VICINITY. 


J. Parsons Smith, vice-president of the Delaware of Philadelphia, 
has been given the general agency of the Calumet for New England. 


The Civil Service Commission has not yet reported upon the quali- 
fications for fire commissioner of C. D. Daly, the young Harvard and 
West Point man who made a football name for himself. Meanwhile 
Building Commissioner Everett has made some excellent suggestions 
to Mayor Fitzgerald to secure better fire protection for the city. He 
makes the following recommendations : 

1. Extend the building limits to embrace areas fast filling up with 


inflammable structures. 

2. Provide for more frequent fire walls in second and third-class 
buildings. 

3. Limit the areas which may be used for storage of lumber; sur- 
round such areas by fire walls, and, if possible, devise some means to 
prevent live embers flying in case of fire. 

4. More general requirement for sprinkler systems. ; 

5. Forbid the maintenance of all signs and other structures of in- 
flammable materials within building limits. 

6. On or before 1915 remove all wooden buildings within the build- 


ing limits. 

E. V. McKarahan of the Oklahoma Inspection Bureau and B. E. 
Ames of the Factory Mutuals have been added to the inspection staff 
of the Underwriters Bureau of New England. 


The executive committee of the Boston Board has nominated Harrie 
H. Whitney of Rice & Whitney as vice-president of the Boston Board, 
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to succeed the late Gustavus C. Holt. Mr. Whitney is one of the 
younger men of the street who has been rapidly forging to the front 
in recent years. 

A number of agencies are moving these days. Franklin W. Phelps 
goes into the offices formerly occupied by A. M. Bullard & Co., who 
have recently moved over to the offices of Cyrus Brewer & Co. by 
reason of the amalgamation of those two prosperous agencies. Simp- 
son, Campbell & Co. have found it necessary to take the entire second 
floor at 45 Milk street, and George M. McCoy & Sons have moved to 
153 Milk street. John C. Paige & Co. are remodeling the building 
adjacent to the one they are now occupying, which they have leased 
for a term of years. 


NOTES FROM PHILADELPHIA. 


E, K. McConkey, secretary and treasurer of the Farmers Fire of 
York, Pa., who had been in ill health for some time past, died at his 
home near York on Wednesday of last week, of a complication of 
diseases. 

Clarence A. Krouse & Co. are succeeded by Prevost & Herring as 
representatives of the Washington Fire of Seattle for this territory. 


The twelfth recent fire of incendiary origin in Chester, Pa., resulted, 
on August 23, in the destruction of the large barn of E. M. Weest at 
Tenth and Upland streets, and the number of fires lately, due to the 
same cause, seem to have imbued the small boys of that town with a 
spirit of incendiarism, according to the authorities. One of a crowd 
of youngsters was heard to say the other day, by the wife of the chief 
of police: “Let’s start a fire and burn down the town.” Investiga- 
tion discovered a heap of straw saturated with coal oil piled against 
a barn. Extra precautions are being taken to check the wave of law- 
lessness of this character which has prevailed for several weeks now. 


A charter was granted at Harrisburg on August 25 to the Inde- 
pendence Insurance Company of Philadelphia. The charter provides 
for a general fire, marine and inland insurance business. The capital 
is $200,000 and the surplus $50,000. The officers are: President, 
Henry I. Brown; vice-president, Everett U. Crosby; treasurer, Theo- 
dore E. Brown; secretary, Edward B. Creighton, all of the prominent 
agency and brokerage firm of Henry W. Brown & Co. of this city. 


The International Fire of Fort Worth, Tex., has appointed Clarence 
A. Krouse & Co. of this city sole agents for the State of Pennsylvania. 
Charles Park, an insurance agent at Woodbury, N. J., has sold his 
business to Miss F. L. Wilkens, the leading agent of that town, to 
connect himself with the Krouse & Co. agency here as assistant 
counterman. 

Howard Borden has been appointed agent of the Washington Fire 
of Seattle at Camden, N. J. 


In the rearrangement of its Eastern general agency field the 
Calumet has appointed Vice-President J. Parsons Smith, of the 
Delaware of Philadelphia, general agent for Massachusetts, Connec- 
ticut and Rhode Island, and A. D. Lundy & Son of Williamsport, Pa., 
general agents for Pennsylvania, Maryland and New York State out- 
side of New York city. 





THE MIDDLE STATES. 


eT 


—Robert P. Lentz succeeds William Blair as general agent of the London 
and Lancashire and the Orient. 

—Clarence A. Krouse & Co., of Philadelphia, Pa., have been appointed sole 
agents for Pennsylvania of the International Fire of Fort Worth, Texas. 


—The Calumet Fire of Chicago has appointed A. D. Lundy & Son of Wil- 
liamsport, Pa., its general agents for Pennsylvania, Maryland and New York 
State (outside of New York city and suburbs) handled by Fred S. James & 
Co. J. Parsons Smith has been given the general agency for Massachusetts, 
Connecticut and Rhode Island. 


—Percy B. Dutton of Rochester, N. Y., recently tendered the clerks in his 
fire insurance general agency an outing at Newport, on Irondequoit Bay. Din 
ner was served at the Newport House, speeches were made and the guests en- 
joyed an excursion on the bay. The affair was voted an excellent precedent 
for insurance offices, which, it is believed, will soon follow suit. 
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THE NEW ENGLAND FIELD. 


—Edwin M. Thayer, treasurer of the Hingham Mutual Fire of Hingham, 
Mass, died recently of typhoid fever. 

—The receiver for the New England Fire of Providence announces that a 
final dividend of about 8 per cent will probably be paid before the end of the 
year, in addition to 12 per cent already paid. After balancing accounts with 
the various agents, which reduced both assets and liabilities, the company owed 
about $200,000, with assets of $45,000. 





THE WEST. 


Retirement of W. J. Littlejohn. 


Wiley J. Littlejohn, manager of the Western department of the North 
British and Mercantile, will retire from the fire insurance field on June 
30, 1911. Following this announcement comes advices to the effect that 
about the end of the present year the North British and Mercantile will 
transfer the Western department from Chicago to the New York office. 
The company will, however, continue to maintain a permanent office at 
Chicago, with Mr. Littlejohn in charge up to the end of the latter’s fiscal 
year, which ends June 30, 1911. 

Mr. Littlejohn is sixty-one years of age and has been forty years in 
the insurance business, practically all of the time in the West. He is 
a native of Memphis, Tenn., and was educated at St. Louis, entering the 
local agency business as a boy in Memphis in 1868. In 1874 he became 
general agent of the Merchants of St. Joseph, Mo., and when that com- 
pany reinsured in the Connecticut Fire he served the latter company as 
special agent, later becoming assistant manager under the late Abram 
Williams. In 1894 he became Western manager of the North British and 
Mercantile. 

Mr. Littlejohn is an underwriter of exceptional ability, a man of gentle 
personality and cultured intellect. His place in the-field will not easily 
be filled. 

In announcing the coming change, United States Manager Richards 
said: 


Mr. Littlejohn has occupied his present position for over sixteen years, dur- 
ing which time he has established the business of this company in the Western 
field upon a high plane of honorable dealings and with a record of profit equaled 
by few other managers in that territory. His services have given the directors 
of this company great satisfaction, and it has been their pleasure to evidence 
that fact by making such provision for Me. Littlejohn’s future as has met with 
his entire approval. 








Iowa Events. 
[From OuR OWN CORRESPONDENT. ] 


The resignation of J. S. Clark as president of the Anchor Fire of Des 
Moines and the subsequent reorganization of the company were not en- 
tirely unexpected by Des Moines insurance men. Captain Clark has been 
spending his winters in the South for several years, and for some time 
he has been contemplating retirement, so that he might not be worried 
with business cares in his advancing years. Secretary Elton L. Ellis 
bas been made president, Vice-President G. A. Holland becomes secre- 
tary, and S. G. Moore was elected vice-president. Mr. Ellis is one of 
the best known insurance men in Iowa. For sixteen years he has been 
connected with the Anchor, and for the past thirteen years he has been 
secretary. Mr. Holland has been associated with the company for 
thirteen years, and Mr. Moore has been adjuster for the past two years 
for the Anchor. 

J. R. Morrison, for many years agent for the Anchor Fire of Des 
Moines, grew despondent from brocding over his troubles and killed 
himself by turning on the gas in his office. 

The insurance interests of Iowa will get a strong advocate in the com- 
ing Iowa Legislature if N. J. Schrup of Dubuque, manager of the Du- 
buque Fire and Marine, is elected to the State Senate, as seems probable. 
Mr. Schrup has been nominated for the office on the Democratic ticket, 
and as Dubuque is always Democratic, there seems little room to doubt 
that the insurance men will have a staunch friend at the next assembly. 

P. J. Clancy is now acting as manager for the Iowa Adjustment Com- 
pany, following the resignation of H. B. Springer, who had held the 
place since its organization last April. The members of the company 
aver that the project is meeting with success, and the insurance men 
who formed the organization are well pleased with results. 

Des Moines, August 27. HAWKEYE. 





Cincinnati and Vicinity. 
[From OuR OWN CORRESPONDENT.] 


Three fires of incendiary origin occurred within a few hours of each 
other in Cincinnati last week. They were at 1724 Lum street, 805 Liv- 
ingston street, and in the stock yards connected with a slaughter house 
at John and Livingston streets. The fires are being investigated. 

P. J. Moriarty, chief clerk of the Western department of the North 
British, has been appointed special agent for Ohio and Michigan by the 
Commonwealth of New York. Mr. Moriarty will make his headquarters 
at Columbus, Ohio. 

Outside agents taking business at cut rates are causing the local agents 
at Paulding considerable trouble. 

The laying of the water main in Clifton Heights, a suburb of New- 


THE SPECTATOR 


'to2 
































































[Thursday 


port, Ky., has been completed. Now that this village has a good water 
system a volunteer department will be organized and up-to-date equip- 
ment purchased. 

The Munich Reinsurance has been licensed by the Ohio Department to 
do a fire, lightning and tornado business. 

Arrangements have been made for the installation of a modern water 
works and a fire protecticn system at Utica. 

During the year 1909 the Ohio Insurance Department issued 32,790 
agents’ licenses, which is an increase of about 50 per cent in the past 
five years. 

At a meeting last week between a committee of special agents ap- 
pointed by the Western Union and the local agents of Covington and 
Newport, Ky., the differences between the various agents were all 
straightened out and they have all agreed in the future to send their 
daily reports through the stamping office. 

Safety Director Small, Mayor Schwab and Fire Chief Archibald of 
Cincinnati will make a trip through the East to observe fire equipment 
and fire-fighting methods, with the view of incorporating any improve- 
ment into the Cincinnati department. 

Dayton (Ohio) Council has passed a resolution directing the fire chief to 
inspect all dry-cleaning and dyeing establishments, especially as to the 
storage and use of gasoline. An ordinance to reduce explosion hazards 
is contemplated. 

The General Fire Assurance Company of Paris, France, has appointed 
John B. Sirick general agent for Pittsburg and Allegheny county, 
Pennsylvania. 


Cincinnati, August 27. BUCKEYE. 





State and Special Agency Appointments and Changes. 


Hartford Fire—E. W. Linsley, special agent in Illinois, Wisconsin and Mis- 
souri. 

Shawnee Fire.—F. A. McElroy resigned as special agent in Iowa and Ne- 
braska to go with the Western Adjustment Bureau. 





—D. L. Durham, of Kankakee, IIli., local agent and president of the local 
board of fire underwriters, is dead. He was sixty-seven years of age. 

—A fire insurance company recently requested cancellation of its policy on 
a sawmill in Wisconsin. The lumber firm owning the mill refused to permit 
cancellation on the usual five days’ notice during the present dry weather, call- 
ing attention to the provision of the Wisconsin standard policy that when the 
hazard is increased by the act of God a sixty days’ notice must be given. A 
general insistence upon this provision would tend to make the companies much 
more careful about their writings in the districts subject to forest fires. 

—The Illinois Insurance Department has issued its first classification of fire 
risks under the law passed in 1889. The classification shows that of the $20,- 
776,721 of premiums received in 1909 on the four classes, $5,672,373 was on 
dwellings and their contents, $6,847,301 on mercantile buildings and stocks, $6,- 
052,241 on special hazards and $2,204,804 on all other risks. On dwellings 
and their contents the loss ratio was 45.82 per cent, on mercantile risks 51.70, 
on special hazards 40.56 and on all other risks 39.30, with a general average 
of 45.50. 





THE SOUTH. 





Kentucky Events. 
[From OUR OWN CORRESPONDENT.] 


The City of Louisville is preparing to receive bids upon the work of 
laying its underground fire alarm system in the business district. Con- 
duits in the ducts of the public service corporations will be used for the 
city’s wires. 

In a statement commenting upon criticism directed at the railroads in 
connection with alleged frauds on cotton bills of lading, Milton H. Smith, 
president of the Louisville and Nashville Railroad, declares that only 
when the bills of lading were forged were banks which accepted them 
injured. He said also that the insurance companies issued policies on 
cotton represented by the forged bills of lading, which in reality did not 
exist, and added: “May not the receiver of Knight, Yancey & Co. have 
a valid claim against insurance companies for return of money paid for 
insuring property that did not exist? May there not be need of reform 
-in the methods of the insurance companies?’’ 

The special committee of the Kentucky Board of Fire Underwriters 
appointed to look into the tobacco situation will have a conference 
with the executives of the Burley Tobacco Society at Lexington next 
week. The conference will refer particularly to plans for insuring the 
1910 Burley crop. 

C. H. Gorham had been transferred by the Firemens of Newark from 
Denver to the Kentucky-Tennessee field, where he was formerly located 
with the Langham Agency. He will make Louisville his headquarters. 

Louisville, August 27. BLUE GRASS. 





—The Girard Fire and Marine will discontinue the Maryland general agency 
of A. G. Hancock, from September 1, agents reporting thereafter to the home 
office. 

—The following named gentlemen have made formal application for the posi- 
tion of Superintendent of Insurance of the District of Columbia: Daniel Curry, 
acting Superintendent of Insurance; George W. Ingham, statistician in the office 
of the Superintendent of Insurance; William J. Dow, secretary to the Public 
Printer, and Gilbert A. Clarke, D. S. Fletcher and T. J. Guthrie, who are con- 
nected with the insurance business in Washington. 
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MISCELLANEOUS FIRE NEWS. 


THE GIANTS OF THE FIRE INSURANCE BUSINESS. 





The Leaders in Assets and Surplus—Eleven Companies Trans- 
act One-Quarter of the Country’s Insurance—Fifty Thou- 
sand Millions of Risks in Force—Business Since Organ- 
ization of a Dozen Great Institutions—Brief His- 
torical and Biographical Sketches. 





In recent years the business of fire insurance has grown so rapidly, in 
common with the industrial and commercial progress in the United 
States, that it has now reached vast proportions. In round numbers, 
$50,000,000,000 of fire and marine risks were in force in this country at 
the termination of the year 1909; the premiums for that year aggre- 
gated about $335,000,000, and the loss payments were about $160,000,000, 
while the assets of the fire and marine insurance companies approxi- 
mated $670,000,000, of which sum about $335,000,000 represented surplus as 
to policyholders. . 
ASSETS. 

While there were more than one hundred companies whose assets 
exceeded $1,000,000 each, and many hundreds of companies—large and 
small—were conducting the business, it is found that nine companies, 
each having $10,000,000 or more of resources, held nearly one-fourth of 
all the combined assets, as is shown below: 





Home, New York......... $27,625,732 Liv. & Lon. & Globe, Liv.. $13,868,703 
Continental, New York.... 23,926,955 Ins. Co. of N. Am., Phila. 13,376,095 
Harttord Fire, Hartford... 22,661,809 Royal, Liverpool ......... 11,323,568 
#@tna, Hartford ....... +» 18,095,551 a 
German-American, N. Y... 16,876,898 Total, 9 companies. ...$161,858,829 
Fidelity-Phenix, New York. 14,256,879 

SURPLUS. 


Measuring the strength of the leaders by surplus as to policyholders, it 
is learned that about thirty-five per cent of all such surplus was held by 
twenty companies, while each had $3,000,000 or more beyond all liabilities 
except capital. They were the following: 


Continental, New York.... $15,639,047 Firemens, Newark......... 3,767,802 
Home, New York......... *14°500,897 Boston, Boston .......... $3,752,024 
@tna, Hartford........... 9,805,372 North Brit. & Mer., London 3,664,088 
German-American, N. Y... 8,654,879 American, Newark ....... 370,125 
Hartford Fire, Hartford.. 8,296,507 Firemans Fund, San F.... 3,279,479 
Ins. Co. of N. Am., Phila.. 5,365,444 Ques, DIGW TORN S 0 0< 6 neie's 3,275,595 
Fidelity-Phenix, New York.. 5,207,441 National, Hartford........ 3,095,287 
Liv. & Lon. & Globe, Liv.. 5,102,080 Niagara, New York....... 3,044,309 
Phenix, Hartford ........ 6,101,768 Germania, New York...... 3,008,419 
Springf’d F. & M., Sp’gf’d. 4,699,362 American Cent’l, St. Louis. 3,005, 754 


* Exclusive of $1,200,000 reserved as Total, 20 companies. ..$115,482,319 


a conflagration surplus. 
PREMIUM INCOME, 1909. 
Over one-fourth of all the premium income in 1909 went to eleven 
companies, whose individual writings exceeded $5,000,000, as set forth 
below: 


Hartford Fire, Hartford.. oe 989,010 German-American, N. mes $6,886,302 
Home, New York......... 363,531 Continental, New York.. 6, a 803 
Ins. Co. of N. Am., Phila. 78599, 002 National, Hartford ....... 608,325 
Fa’ & Lon. & Globe, eave. 7,839,471 Springf’d F. & M., Sp’gf’d. re 307,622 
oyal, Liverpool ......... 7,369,76 ; ——__-— 
Fidelity-Phenix, "Men York. 7,350,768 Total, 11 companies.... $89,316,851 
Etna, J ere 7,334,254 


LOSS PAYMENTS, 1909. 
About twenty-seven per cent of all loss payments in 1909 were dis- 
bursed by the eleven companies listed hereunder, each of which paid out 
more than $2,500,000 for losses: 


Hartford Fire, Hartford... $7,548,277 German-American, N. Y... $3,307,004 
Home, New Wane, 5,321,648 Continental, New York.... 2,970,149 
Ins. Co. of N. Am., Phila. . 4,397, 832 National, Hartford ....... 2,680,916 
Fidelity-Phenix, New York. 3,977,692 Springf’d F. & M., Sp’gf’d. 2,522,981 
Liv. & Lon. & Globe, Liv.. 3,689,244 aa 
AStna, Hartford .......... 3,653,397 Total, 11 companies... $43,626,589 


Royal, Liverpool .......... 3,557,454 
RISKS IN FORCE. 

The almost inconceivable sum of fifty thousand millions of dollars of 
risks remained in force at the end of the year 1909, of which the fourteen 
companies which had in excess of $700,000,000 each, and, together, nearly 
$16,500,000,000 of risks in force, or about one-third of the aggregate 
amount, were the following: 
Hartford Fire, Hartford. ae 070,626,463 


Ins. Co. of N. Am., Phil. $929,244,396 


Home, New York...... 88,251,598 National, Hartford ..... 801,269 
Continental, New York.. 1,349,317,539 North Brit. & Mer., ame 825,245,235 
Royal, Liverpool. . 1,333,365,732 Phcenix, Hartford.. 798,467,033 
German-American, N.Y 1'380,082,363 American, Newark .... 781,509,772 
Liv. & Lon. & Globe 1,254,454,119 Springfield F. & M..... 718,120,086 


Fidelity-Phenix, N. ... 
Etna, Hartford 


1,253,354,346 SER ah inate 
1,055,919,507 Total, 14 companies.$16,436,759,458 


PREMIUMS SINCE ORGANIZATION. 


Fourteen companies have each received ‘more than $75,000,000 of pre- 
miums since their organization (or since the admission to the United 
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States of foreign companies). The subjoined list embraces the leaders 


in this respect: 


Etna, Hartford........ $229,982,735 Phoenix, Hartford ..... $113,017,310 
Hartford Fire, Hartford. 226,781,482 German-American, N. 107,285,966 
Ins. Co. of N. Am., Phil. 215,288,829 North Brit. & Mer,. Lon. 96,416,177 
Home, New York...... 214,150,935 lire Association, Phila.. 87,186,890 
Liv. & Lon. & Globe.... 198,896,003 Commercial Union, Lon. 87,119,391 
Fidelity-Phenix, N. Y.. 181,855,776 Springfield F. and M... 81,651,796 


Royal, Liverpool* ..... 
Continental, New York.. 


* Since 1873. 


140,038,791 


135,498,394 Total, 14 companies. $2,115,300,686 





LOSSES SINCE ORGANIZATION. 

The losses paid since the organization of American companies, or the 
admission of foreign companies, run up to tremendous sums, and thir- 
teen companies have individually disbursed amounts in excess of $50,- 
000,000 to loss claimants. These companies are listed below: 


Ins. Co. of N. Am., Phil. $144,730,841 Continental, New York. $72,263,187 
Hartford Fire, Hartford. 132,992,588 Phoenix, Hartford ..... 65,696,377 
Home, New York....... 121,134,695 North Brit. & Mer., ~ 58,716,724 
Liv. & Lon. & Globe... 119,461,624 German-American, N. Y. 57,764,710 
tna, Hartford ....... 119,451,567 Commercial Union, Lon. 52,710,090 
Fidelity-Phenix, N. Y... 91,239,428 Fire Association, Phila.. 50,225,055 
Royal, Liverpool*....... 82,122,375 





Total, 13 companies. $1,168,509,261 
* Since 1873. 


In the foregoing tabulations the leading five places are found to be 
divided among nine companies, viz.: the Aitna, the Continental, the 
Fidelity-Phenix, the German-American, the Hartford, the Home, the 
Insurance Company of North America, the Liverpool and London and 
Globe and the Royal. Brief historical sketches of these thriving insti- 
tutions are here presented, with short biographies of their chief officers. 


PICTURES OF HOME OFFICE BUILDINGS. 


In a supplement to this number of THE SPECTATOR we present the 
pictures of the home-office buildings of a number of the leading com- 
panies, including the A®2tna Insurance Company, 662-680 Main street, 
Hartford; Continental Insurance Company, 46 Cedar street, New York; 
German American Insurance Company, 1 Liberty street, New York; 
Hartford Fire Insurance Company, 125 Trumbull street, Hartford; 
Home Insurance Company, 56 Cedar street, New York; Insurance Com- 
pany of North America, 232 Walnut street, Philadelphia; Liverpool and 
London and Globe Insurance Company of Liverpool, 45 William street, 
New York; Royal Insurance Company, Ltd., of Liverpool, 84 William 
street, New York, and Springfield Fire and Marine Insurance Company, 
195 State street, Springfield, Mass. 


ZZTNA INSURANCE COMPANY, HARTFORD, CONN. 


Organized in 1819, the A2tna of Hartford has fully completed eight 
decades of business activity, and has accomplished the feat of collecting 
more premiums than any other American fire insurance company, its. 
receipts since organization having amounted to nearly $230,000,000 up to 
the end of 1909. During the period it has paid losses exceeding $119,- 
000,000, and on December 31, 1909, had over $18,000,000 of assets, of which 
more than one-half was surplus as to policyholders. Since January 1, 
1910, this has been increased by the sale of new stock of the par value of 
$1,000,000, thus bringing the capital up to $5,000,000 and making the A®tna 
the leader among American companies in point of amount of paid-up 
capital. Such a record is one which any underwriter or financier might 
be proud to achieve. The company has passed successfully through 
numerous vicissitudes, in which its officers, directors and stockholders 
have had opportunities to display their loyalty and generosity. At the 
time of the great Chicago fire, in 1871, the company’s capital was $3,000,- 
000. Its losses at Chicago were $3,782,000; and to help provide for same 
the capital was reduced to $1,500,000, and promptly restored by the pay- 
ment by stockholders of $1,500,000. In the following year, the loss of 
$1,635,000 in the Boston conflagration was followed by a reduction in the 
capital of $1,000,000, which amount was paid in by stockholders and the 
capital again raised to $3,000,000. The sale of $1,000,000 of stock in 1881 
brought the capital up to $4,000,000, and a similar increase in 1910 
makes it $5,000,000. 

The officers of this staunch, loss-paying institution are: President, 
Wm. B. Clark; vice-president, W. H. King; secretary, Henry E. Rees; 
assistant secretaries, A. N. Williams, E. J. Sloan, E. S. Allen, Guy E. 
Beardsley and W. F. Whittelsey, Jr. During its long and honorable 
history, the Atna has had but six presidents, the present incumbent, 
Wm. B. Clark, having been elected in 1892, on the twenty-fifth anni- 
versary of his becoming connected with the company. Under his capable 
administration the company has made great progress. 


CONTINENTAL INSURANCE COMPANY, NEW YORK. 

The Continental of New York, now fifty-seven years old, is known 
throughout the length and breadth of the land as one of the most in- 
dependent, conservative and successful of fire insurance corporations. 
It stands well up among the leaders in all the features indicative of 
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financial strength, enterprise and underwriting judgment. In common 
with other companies, it has at times experienced heavy losses, as in 
the Chicago, Baltimore and San Francisco conflagrations, but not since 
1872 has it been obliged to call upon stockholders for assistance where- 
with to meet losses, although it was called upon to pay nearly $2,700,000 
to policyholders in Baltimore and San Francisco in 1904 and 1906. The 
Continental has a strong official staff and a fine field organization, whose 
thorough underwriting efficiency is well attested by the almost uni- 
formly profitable business of the company. 

The list of officers embraces the following: President, Henry Evans; 
vice-president, Geo. E. Kline; second vice-president and secretary, J. E. 
Lopez; secretaries, Chas. R. Tuttle, James A. Swinnerton and Hugh 
Rankin; auditor, E. W. T. Gray. Mr. Evans first entered the service of 
the Continental in 1878 as a junior clerk. For a few months in 1880 he 
was in a brokerage office, learning that branch of the business, but 
ever since he has been continuously with the Continental. He steadily 
advanced to the highest office in the gift of the company, having been 
made secretary of the agency department in 1888, elected second vice- 
president in 1889, vice-president in 1892, and president in 1903. Since 
his accession to the presidency, the Continental’s business operations 
have produced most satisfactory results. 


FIDELITY-PHENIX FIRE INSURANCE COMPANY, NEW YORK. 


The Fidelity-Phenix Fire Insurance Company of New York was formed 
early in 1910 by the amalgamation of the Fidelity Fire of New York 
and the Phenix of Brooklyn. 

The Fidelity Fire was organized in 1906 by parties interested in the 
Continental Insurance Company of New York, and had as its officers 
President Henry Evans and other officers of the Continental. The 
Fidelity started with an initial paid in surplus of $1,000,000, and a special 
unearned premium reserve fund of $500,000, in addition to its capital of 
one million dollars. In its first four years of business it had built up a 
premium income exceeding $1,000,000, and in 1909 paid eight per cent 
dividends. 

The Phenix of Brooklyn, which was organized in 1853, had long en- 
joyed an excellent reputation as one of the leading companies in the 
business, its net premiums having nearly reached seven and one-half 
million dollars in 1908. Starting with $200,000 capital, the latter was 
increased to $500,000 in 1864; to $1,000,000 in 1865, and $1,500,000 in 1906, 
the latest issue of new stock having been sold at 300 per cent, thus 
adding one million dollars to the surplus. During its long history it has 
met with and paid numerous severe losses, including $939,779 at Chicago 


in 1871, and Boston in 1872; $459,231 at Baltimore in 1904; $129,836 at - 


Toronto in 1904, and $2,988,122 at San Francisco in 1906. Unfortunate 
circumstances developing in 1909 and early in 1910 led to a change in the 
management; and it was deemed best for all concerned to effect a 
merger with the Fidelity under the title of Fidelity-Phenix Fire Insur- 
ance Company. This was accomplished in February, 1910; and a state- 
ment of the company’s condition as of March 1, 1910, showed assets 
amounting to $13,757,970, a capital of $2,500,00°, and a net surplus of 
$2,199,112. 

The officers of the Fidelity-Phenix are as follows: President, Henry 
Evans; vice-presidents, George E. Kline and Henry E. Hess; second- 
vice-president and secretary, J. E. Lopez; second vice-president and 
counsel, David Rumsey; secretaries, Jas. A. Swinnerton, Chas. R. Tut- 
tle and Hugh Rankin; auditor, E. W. T. Gray. 

The company is fortunate to be under the same management as is the 
Continental, and a bright future is confidently predicted for it. 


GERMAN-AMERICAN INSURANCE COMPANY OF NEW YORK. 


One of the foremost companies in the fire underwriting world is the 
German-American Insurance Company of New York, which commenced 
business some thirty-eight years ago, and has steadily progressed until 
it now occupies a place among the leaders. In 1903, just prior to the 
Baltimore conflagration, the capital was increased from $1,000,000 to 
$1,500,000, and at the same time the stockholders paid in $913,680 of addi- 
tional surplus. Although the company suffered nearly $700,000 of un- 
usual losses at Baltimore in 1904, it nevertheless not only did not 
encroach upon its new surplus, but actually increased its surplus over 
$200,000 in that year. When the San Francisco conflagration came, in 
1906, inflicting about $2,300,000 of loss on the German-American, the 
company was amply able to take care of all losses without calling upon 
its stockholders for assistance, and still to show a depletion of surplus 
for the year of only about $1,300,000. At the end of 1909 the company 
was well equipped for its business, with assets of $16,876,878 and a 
surplus as to policyholders of $8,654,879, and had paid nearly $58,000,000 
of losses since organization. The same interests that control the Ger- 
man-American are also dominant in the German Alliance Insurance 
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Company of New York, which, at the end of 1909, had $1,706,542 of re- 
sources, with a policyholders’ surplus of $1,145,706. 

The German-American is fortunate in having a particularly capable 
and skillful managerial staff, comprising the following well-known 
underwriters: President, Wm. N. Kremer; secretary, Chas. G. Smith; 
assistant secretaries, E. M. Cragin and C. H. Coffin. The company num- 
bers among its directors some of New York’s most prominent business 
men. 


HARTFORD FIRE INSURANCE COMPANY, HARTFORD, CONN. 


One of the most noticeable features in American fire underwriting 
during the last thirty years has been the steady advance of the Hart- 
ford Fire as it forged to the front among its competitors, particuarly in 
the matter of premium receipts. In this respect the Hartford Fire is 
far and away ahead of its nearest rival, and it also, naturally, leads in 
the volume of risks in force and in annual loss payments. The growth in 
the company’s premium income from $1,629,821 in 1877, to $14,989,010 in 
1909, is one of the marvels of the fire underwriting business in the 
United States. Participating to so great an extent in the insurance 
transactions of the country, it is not strange that the company has met 
with heavy conflagration losses during its history, which covers a cen- 
tury of activity. The first of these was a loss of $64,973 in the great 
fire in New York in 1835. On learning of the conflagration the then 
president and secretary traveled to New York in a sleigh, and an- 
nounced that the Hartford Fire would pay all losses in full and accept 
new business. As numerous other companies had failed, this stand of 
the Hartford Fire was a most effective advertisement, and the confidence 
it inspired yielded excellent returns in the way of future bus ess. While 
the amount named is now paid out by the company twice a week in the 
ordinary course of business, it was then relatively very large, for the 
company’s capital was but $150,000. Other conflagration losses since 
borne by the company—and paid in full—are the following: Chicago, 
1871, $1,968,225; Boston, 1872, $485,356; Baltimore, 1904, $1,213,844; San 
Francisco, 1906, $6,766,937. The last-named loss exceeded the capital and 
surplus of the company; but the loyalty and good faith of the stockhold- 
ers stood the test, and they subscribed for $750,000 of new stock at 500 
per cent, thus adding $3,000,000 to surplus, and permitting the company 
to pay all its losses to the last penny and to continue business upon s0 
substantial a footing that at the end of 1906 the company had a surplus 
as to policyholders of $4,783,254. This surplus has since been increased 
to $8,296,507. It is by such sacrifices that the officers, directors and 
stockholders of the Hartford Fire have helped to build up a corporate 
reputation that is second to none throughout the world. 

The present officers of the Hartford Fire are the following: President, 
Chas. E. Chase; vice-president and underwriting manager, R. M. Bissell; 
vice-president, J. W. G. Cofran; secretaries, Frederick Samson and S. E. 
Locke; recording secretary, D. J. Glazier. 


HOME INSURANCE COMPANY, NEW YORK. 


The Home Insurance Company of New York holds leading places 
in the particular features of a company’s financial exhibit, which 
clearly indicate the protection afforded policyholders. The Home has 
been engaged in active and honorable business for fifty-seven years, 
and has averaged loss payments of over $2,000,000 per annum for that 
whole period. In 1871 the Chicago conflagration imposed a loss exceed- 
ing $3,000,000 upon the company, causing an impairment of its capital 
of about $1,500,000, but this sum was promptly contributed by its stock- 
holders. Although the Home has since suffered conflagration losses at 
Boston, Baltimore and San Francisco aggregating about $4,100,000, it 
has not been necessary to call further upon stockholders in order that 
the company might pay its claims in full; in fact, the company’s re- 
cuperative power is such that during the six years, 1904-1909, inclusive, 
it not only paid its normal losses and $3,300,000 of Baltimore and San 
Francisco claims, but was able to increase its surplus by about $5,000,000 
as well. The Home is recognized as a power in the underwriting world, 
its conservative and independent methods having won for it a leading 
place among the giants of the business. It has an exceptionally strong 
corps of officers, which is made up of the following prominent under- 
writers: President, Elbridge G. Snow; vice-presidents, E. H. A. Correa 
and F. C. Buswell; secretaries, A. M. Burtis and Charles L. Tyner; 
assistant secretaries, H. J. Ferris and C. A. Ludlum. 

President Snow’s connection with the Home dates back to 1862, when 
he joined the office force of the company. Several years later he went 
to Boston, where he represented the company as State agent for Massa- 
chusetts. He also became interested in the local agency business there, 
as a member of the firm of Hollis & Snow. In 1885, Mr. Snow returned 
to the New York office as assistant secretary, three years later be- 
coming vice-president, and he was chosen president in 1904, on the 
resignation of John H. Washburn. Mr. Snow has not only devoted many 
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years to the service of the Home, but has carried it successfully through 
the trying periods entailed by two great conflagrations. It is well known 
in the insurance world that under the administration of President Snow, 
during the past six years, the Home has accomplished its greatest 
progress. 


INSURANCE COMPANY OF NORTH AMERICA, PHILADELPHIA. 


Sixteen years after the Declaration of Independence was promulgated 
the Insurance Company of North America had its inception in Phila- 
delphia, and during the 118 years since has continuously conducted a 
gradually increasing volume of business. Its lines of operation have 
broadened with the march of civilization and the need for insurance, 
until now the company is transacting business in all of the States and 
Territories, in Canada and in Englad. Throughout its entire history, 
the Insurance Company of North America has borne a spotless reputa- 
tion, and has met its every obligation promptly and fully. It has had but 
nine presidents. Some of the unusual losses sustained by the company 
were those due to the Chicago conflagration, in 1871, $650,000; the Boston 
fire of 1872, $900,000; the Baltimore conflagration in 1904, $507,292, and the 
San Francisco disaster in 1906, $3,315,000. An unblemished record ex- 
tending considerably beyond a eentury is one to which the present and 
past officers have all contributed, and one of which every friend of the 
company may well be proud. 

Loss payments have averaged over $1,200,000 for every year the com- 
pany has been in existence, and now range over $4,000,000 per annum 
in normal years. The company possesses over $13,000,000 of assets, anda 
surplus as to policyholders of about $5,300,000, so that it is well equipped 
to continue to furnish indemnity for another century. The official roster 
embraces the names of some of America’s best-known underwriters, and 
here follows: President, Eugene L. Ellison; vice-president, Benjamin 
Rush; second vice-president, John O. Platt; secretary, T. Houard 
Wright; assistant secretaries, Henry W. Farnum and Sheldon Catlin. 

The parties largely interested in the Insurance Company of North 
America are also in control of the Alliance Insurance Company of Phila- 
delphia, which had assets aggregating $1,633,214 at the end of 1909, with 
a surplus as to policyholders of $961,712. 

President Ellison is a native of Delaware, and was educated in the 
public schools and in the academy at Newark, Del. After having some 
experience in mercantile and banking lines, he became general agent 
for the Enterprise Insurance Company of Philadelphia, and later was 
assistant manager of the Philadelphia Clearing House. His general 
business training has well fitted him for the important office he now 
occupies. 


LIVERPOOL AND LONDON AND GLOBE INSURANCE COMPANY, 
LIVERPOOL, ENGLAND. 


Sixty-two years ago the Liverpool and London and Globe Insurance 
Company of Liverpool, England, gained its first foothold in the United 
States, and has since built up an extensive and increasing business in 
this country, its policies being rightly regarded as being as good as 
gold. Since its admission the company has received $198,896,003 of pre- 
miums in the United States, and has paid $119,461,624 of losses, in- 
cluding several severe conflagration losses, those due to the San Fran- 
cisco catastrophe in 1906 having amounted to more than $4,000,000, and 
having been chiefly paid by remittances from the home office of the 
company. On December 31, 1909, the United States branch held $13,868,- 
703 of resources, with a surplus of $5,102,080. The company has a well- 
established agency plant covering virtually the whole country, and is 
known far and wide as a reliable purveyor of indemnity against loss by 
fire. It is justly popular with the public and with agents, and enjoys a 
reputation which is second to none. The company’s home-office state- 
ment shows assets amounting to over $58,000,000. Although it transacts 
fire insurance only in the United States, the Liverpool and London and 
Globe writes fire, life, accident, employers’ liability (including domestic 
servants), fidelity and burglary risks in other countries. 

The company has a strong board of United States trustees, and its 
active management in this country is in the hands of the following- 
named representative underwriters: Manager, H. W. Eaton; deputy 
manager, Geo. W. Hoyt, New York; agency superintendents, J. B. 

Kremer, Jr., T. A. Weed; manager, W. S. Warren, Chicago; manager, 
Clarence F. Low, New Orleans; manager, Chas. D. Haven, San Francisco. 

Henry W. Eaton has been the company’s resident manager for over 
thirty years past. Beginning his insurance experience in a minor 
capacity with the Liverpool and London and Globe, his ability and appli- 
cation were recognized by his superiors and were rewarded before he 
had reached the age of thirty by his appointment as West of England 
manager for the company. Subsequently his success in that position 
warranted his being given the post of American manager, which re- 
sponsible office he has since filled. 


THE SPECTATOR 


105 


Fire Insurance 


ROYAL INSURANCE COMPANY, LIMITED, LIVERPOOL, ENGLAND. 


A fire insurance company whose name the world over is a synonym 
for stability and fair business methods is the Royal Insurance Com- 
pany, Limited, of Liverpool, England. Organized in 1845, it commenced 
operations in the United States six years later, and has gathered a 
clientele in this country which contributes over $7,000,000 of net pre- 
miums yearly towards the total business of the company, its aggregate 
premium receipts in the United States since 1873 having been $140,038,791 
up to the end of 1909. Its total loss payments in the United States since 
1873 have reached the sum of $82,122,375, including various conflagration 
losses, those at Baltimore in 1904 and San Francisco in 1906 having 
amounted to more than $5,500,000. It is the company’s practice to meet 
extraordinary or conflagration losses from its home office funds, so that 
the surplus which it maintains in the United States may be held 
intact, and the San Francisco losses were met by remittances from 
the company’s home office. The latest home-office financial statement 
of the Royal showed that it possessed over $83,000,000 of assets, applic- 
able to both its fire and its life insurance departments, and that the 
company’s fire surplus was some $25,000,000. The company writes only 
fire insurance in this country. 

The United States branch, of which the New York Life Insurance and 
Trust Company is trustee, held assets at the end of 1909 aggregating 
over $11,000,000, while its surplus as to policyholders exceeded $2,700,- 
000. The company has thousands of agents scattered through the United 
States, and has an exceptionally efficient field organization for the 
supervision and handling of its business. 

The American business is in charge of managers at various cities, 
Cecil F. Shallcross being the manager at New York. The assistant 
managers at New York are Frederick W. Day and Albert R. Hosford, 
and the second assistant manager is Morton S. Lewis. Managers at 
other cities are: Rolla V. Watt, San Francisco; Field & Cowles, Boston; 
Law Bros., Chicago, and Milton Dargan, Atlanta. E. F. Beddall, New 
York, is general attorney for the United States. 

Cecil F. Shallcross was born in England in 1872, and his first business 
experience was in a Liverpool merchant’s office, where he spent six 
months. In 1891 he became connected with the Liverpool branch of the 
Commercial Union, and two years later entered the head office of the 
Royal. In 1896 he went to the Royal’s Calcutta office, where he stayed 
three years, coming to New York in December, 1899, and becoming man- 
ager on May 1, 1900. Since the latter date, Mr. Shallcross has won the 
esteem of the leading American underwriters, and has materially ad- 
vanced his company’s interests in this country. 





The John L. Dudley, Jr., Company Opens London Office. 


The announcement of the establishment of an office in London, Eng- 
land, made by the John L. Dudley, Jr., Company of New York, the well- 
known and successful surplus line fire insurance firm, is attracting con- 
siderable attention. This agency represents seven excellent British 
companies in the United States, and has established an enviable repu- 
tation for square treatment of agents and brokers and the prompt pay- 
ment of claims. The business has increased so rapidly and reached 
such large proportions that a branch office has: been opened in London 
for the handling of such excess insurance as the company is not able to 
take care of at the New York office. Arrangements have been made 
with companies not represented on this side, and Lloyds Underwriters, 
whereby lines to almost any amount can be covered. This should be of 
great advantage to brokers in this country, as it will enable them to 
transact their business in New York without the trouble, delay and 
inconvenience of dealing with London brokers. This new departure of 
the Dudley agency, which is a pioneer movement, should be very suc- 
cessful and will be watched with interest. 





Tests of Fire Extinguishing Apparatus. 

The International Association of Fire Chiefs in session last week at 
Syracuse, N. Y., witnessed some interesting and instructive exhibitions 
of fire apparatus and tests of automobile fire engines. The Pompier Life 
Saving Corps also gave exhibitions of daring and skill with scaling Iad- 
ders and life lines. 

William H. Merrill, of the Underwriters Laboratories, delivered an 
address at the convention on the subject of ‘‘Objects of Tests and Investi- 
gations.” After going into detail regarding the work of the laboratories 
he said, in part: 


The object of examination and tests at Underwriters’ Laboratories is, 
therefore, to bring to the user the one best obtainable opinion on the 
merits or demerits of an appliance in respect to the fire hazard. That 
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we have accomplished this object, in a large measure, is obvious to each 
one of you who have had occasion during recent years to look into the 
equipments of automatic sprinklers, fire doors and shutters, wired glass 
windows and their frames, fire door and fire window hardware, and ex- 
tinguishers, electrical, gasolene and acetylene machines, and similar fit- 
tings and materials going into buildings, and private fire department 
apparatus, for interior and exterior use. Now that we are beginning to 
take up public department apparatus you will perhaps hear more of 
us. In every city in the world the interest of the chiefs in the char- 
acter, the efficiency and the equipment of their fire departments is, I 
take it, in common with the interests of the insurance companies in these 
very things. The fact that you have devoted space on your programme 
for discussion by two of your members of the benefits to the fire service 
from the inspections by engineers of the National Board of Fire Under- 
writers indicates that the natural auxiliary of such inspection service, 
competent and thorough tests at the National Board laboratories, may 
also meet with your approval. 





Rise and Fall of Fire Insurance Companies. 


The Spectator Company has issued a chart showing the rise and fall of fire 
insurance companies of New York for thirty-nine years. Among other interest- 
ing things the chart shows that the total number of companies organized in 
New York and operating in 1871 was 105, and of these but 21, or 20 per cent, 
survive. Since 1871, eighty-one companies have been organized, while twenty- 
three, or 28 per cent, survive. The large number of companies which have 
been forced out of business by prevailing conditions during the past thirty-nine 
years shows conclusively the hazardous character of the fire insurance business. 
Another interesting feature of this chart is a graphical exhibit of the loss paying 
power of each company, showing the increase or decline.—Indicator. 

The Spectator nee has prepared a graphic chart showing the “Rise and 
Fall of Fire Insurance Companies,” being a record of stock companies of New 
York State for thirty-nine years. During this time the following great fires 
occurred, each causing a loss in excess of $10,000,000: Chicago, $168,000,000; 
Boston, $75,000,000; Jacksonville, Fla., $11,000,000; Baltimore, $50,000,000; 
Chelsea, Mass., $12,000,000; St. John, N. B., $13,500,000; St. Johns, N. F., 
$25,000,000; Toronto, Ont., $13,500,000; total, $718,000,000; and in addition 
there were 140 fires, each of which caused a loss of from $1,000,000 to $10,000,- 
000, the aggregate property loss in these 149 fires having been $980,510,000. 

Gn January 1, 1871, there were 105 New York State companies, of which 
eighty-four have gone out of business and twenty-one survive. Since that date 
eighty-one companies have been organized in that State, twenty-three of which 
still survive and fifty-eight have gone out of business. The total companies in 
business at the beginning of the period and organized since then is 186, of 
which forty-four still are in operation and 142 have succumbed to the discour- 
agements and vicissitudes so common to the business of fire underwriting. 

As the publishers of the chart declare, ‘““This shows conclusively the hazardous 
character of the fire insurance business, and it may be added the statistics show 
that in fairly good and profitable years, the profits have not been sufficient 
to encourage the majority of companies organized in New York State during the 
past half century to continue in business.” 

Such a chart as this might well be used when the question of insurance legisla- 
tion is under consideration.—Rough Notes. 





—J. M. Fisher, Jr., has been appointed Montana special agent of the Norwich 
Union, 

—George E. Brewer of Albuquerque, N. M., one of the veterans of the 
mountain field and a successful local agent, died recently. 


—The Fire Insurance Commission has submitted its report to the Govern- 
ment, recommending the creation of an insurance department. 


—The Pacific Coast Automobile Underwriters Association has elected the fol- 
lowing officers: President, J. B. Levison; vice-president, H. Gordon; secretary, 
H. Ireland. 

--The Fire Underwriters Association of San Diego, Cal., has elected W. F. 
Ludington president, Leighton McMurtrie vice-president, Stewart Kendall sec- 
retary, and Johnson Puterbaugh assistant secretary. 

—R. M. Peabody and M. T. Stone have formed the Inter-Insurers General 
Agency to carry on a general insurance business. The capital stock is $100,000 
and the directors are: G. F., F. W., and B. Cunningham. 

—A law was recently enacted by the Canadian Government which deprives 
the insured of the right of action for spark losses to the extent of the insurance 
carried and prevents insurance companies from suing under subrogation. 


—tThe fire and marine insurance transacted during the year 1909 in the Terri- 
tory of Hawaii was as follows: Fire premiums received, $489,361; losses paid, 
$10,260; risks written and renewed, $25,239,096; marine premiums received, 
$283,080; losses paid, $8258; risks written and renewed, $55,824,399. The au- 
tomobile insurance shows $4563 premiums and $303 losses paid. 

—The Pacific Coast Automobile Underwriters Association has discontinued the 
requirement that the building rate be charged on automobile risks when it 
exceeds the automobile rate of 2% per cent. Instead it has adopted a flat rate 
of 2% per cent on all models for the current calendar year and the previous year, 
and 3 per cent on older models. New cars costing $2000 and over must be 
insured for not less than 80 per cent of their cost to the insured, and new cars 
costing less than $2000 for not less than 70 per cent. . 


—Following the recent collapse of several fire insurance promotions at St. 
Louis comes the announcement of an effort to consolidate several at Kansas 
City owing to an inability to raise funds. Promoters of new fire insurance com- 
panies are finding their task a difficult one and we opine the work of getting 
them on a paying basis, once they were started, would be even greater. We refer 
all such to a recent publication by The Spectator Company, entitled “The Rise 
and Fall of Fire Insurance Companies” for confirmation of this.—Indicator. 

—Creditors of the Southern Fire of New Orleans, who were led to expect a 
25 per cent dividend by the report of the receiver in January, will be held up 
until the Supreme Court of Louisiana decides a question of liability. The Court 
of Appeals held that the receiver is liable for losses occurring subsequent to the 
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receivership, this decision in effect making the company a going concern. Under 
this situation cancellation must be on a short-rate basis, while if the decision 
is reversed it would be on a pro-rata basis. A reversal would be unfortunate 
for the creditors, for the increased returns on pro-rata cancellations would be 
much larger than the outlying losses incurred since the receivership. 


—The September “Century” contains among other interesting articles, “The 
Problem of Efficient City Government,” by Mayor William J. Gaynor. The 
success that the author has shown in coping with that problem, as well as the 
recent unfortunate catastrophe which has befallen him, makes his article of 
interest to every adherent of good government and law and order, no matter 
what his political affiliatons may be. “Municipal Non-Partisanship in City Opera- 
tion,” by James Creelman, is an appreciation of Mayor Gaynor and his work, 
non-biased and authoritative. ‘Dr. Cook in Copenhagen,” by Maurice Francis 
Egan, American Minister to Denmark, throws some authoritative light on a 
much-vexed and much-distorted question of a year ago. The usual quota of 
good fiction, as well as the regular departments, completes the issue. 
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The Elimination of “ Frills’? in Accident Insurance Policies. 


The meeting of the members of the International Association of 
Accident Underwriters at Albany recently promises to be one of the 
most far-reaching and important gatherings in connection with the 
future of commercial accident and health insurance that has ever 
occurred in the history of the business. 

The volume of premiums has steadily increased from year to year, 
while the loss ratio is fairly constant; but there is a feeling of unrest 
among the underwriters, and the conviction is growing that the ad- 
ditions that have been made to the original contract in the struggle for 
supremacy are proving more or less expensive and are threatening to 
infringe upon the narrow margin between profit and loss. 

The meeting took under consideration the standard form of policy, 
the elmination of “frills” and the subject of commission. 

The most important item under the heading of “frills” may be 
referred to as the subject of accumulations, and unless all the com- 
panies, including that represented by Mr. Dunham, with its weighty 
influence, are unanimous in their conviction that the accumulation 
clause not only failed in its purpose, but is a very expensive addition, 
it is useless to hope for any action on this head. 

It may be mentioned in passing that the effect intended to be ob- 
tained by the granting of accumulations has failed utterly in its pur- 
pose, and it is only necessary to go back to a similar attempt made in 
England some years ago, where a reduction of premium was granted 
each year up to a certain percentage for each consecutive full year’s 
renewal. It was hoped by this method that the company granting the 
reduction would retain the renewals, but competitors at once stepped 
forward and offered to take over existing contracts and to give the 
same amount of reduction of premium as already carried thereon. 
In the same way in this country competitors will take over the policy 
of another company, and will offer, with or without additional pre- 
mium, to assume the accumulations, and thus stultify the intention of 
those who hoped to gain a better renewal account by the granting of 
these accumulations. 

Of all the “frills” referred to by the association there is no one item 
that has been added to the contract that is of more direct, certain and 
expensive cost than this accumulation feature, and this is given 
without any increase in the cost of the contract. 

There is no evidence that leads one to believe that accidents are 
becoming less frequent or that the causes leading thereto have dimin- 
ished. Railroad accidents are increasing; street accidents are likely 
to be always on the upward road, while other general accidents may 
be considered fairly constant. If, then, the accumulation feature be an 
expensive condition, without any corresponding reduction in other 
directions, the result must be at an increased loss ratio, 

Among the suggestions adopted for amendment was one looking 
toward a change in the health policy, by which all claims of less than 
one week should be eliminated. In reference to this suggestion it may 
be pointed out that the average policyholder accepts his insurance 
contract from his broker, and no matter what is explained to him at 
the time of taking out his contract he invariably demands, in the 
event of sickness, that he be indemnified for the period of disability. 

There is no doubt that the hostile attitude of the various Insurance 
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Departments throughout the country has been very largely brought 
about by the issuance of limited health contracts in the past for which 
only a small premium has been charged, but which cover only under 
very restricted circumstances. The purchasers of these contracts have 
been injured or sick, and finding the contract not what they expected, 
have turned to the Insurance Department, with the result that the 
companies have been forced to accept dictation at their hands and 
the acceptance of standard provision in certain States. 

If the companies insist on eliminating the first seven days of a 
sickness, the same dissatisfaction will result, and as probably twenty 
(20) per cent of the claimants under sickness policy are for one week 
or less, it may safely be declared that such twenty per cent who do 
not extend their period of disability to carry over the seven-day 
limitation will become disgruntled, and the Insurance Department will 
be the recipient of their complaints. It is not urged that the premium 
charged for health insurance at the present time is insufficient, nor 
does it appear that elimination of the first seven days of a sickness 
is to carry with it a corresponding reduction in cost, but it does seem 
to be within the bounds of good underwriting to charge an adequate 
premium to include every period of disability, whether it be for one 
day or for more than seven days. 

The question of commission is always a troublesome one, but not 
so much so as as may appear on the surface. The contention that the 
company offering the highest commission would take business from 
others is not borne out by experience, for one of the accident com- 
panies doing a large business and paying the highest rate of com- 
mission shows a reducing income, while another company doing even 
a larger business and limiting the commission continues to advance 
by leaps and bounds. 

The volume of business, therefore, appears to be governed by the 
organization and personnel, and is only slightly affected by the dif- 
ference of a small percentage in the amount of commission claimed. 

It is very likely, in view of the disposition of Insurance Departments 
to regulate the companies in their management, that some States will 
pass legislation authorizing the Insurance Department to withhold 
licenses to any company paying what, in the judgment of the In- 
surance Commissioner, may be found to be excessive commission in 
comparison with the benefits granted. 





Commissioner Hardison on Casualty Insurance. 


The annual report of Insurance Commissioner Hardison of Massachu- 
setts contains the following comments regarding casualty, surety and 
miscellaneous insurance: 


One of the marked changes in the laws relating to insurance made by 
the legislature of the present year was the enactment of the statute pro- 
viding standard provisions for health and accident policies. This act 
goes into effect January 1, 1911, and is substantially like the law enacted 
in New York the present year. This act is the result of work done by 
the Insurance Commissioners of the various States, who, seeing that 
policies issued by accident companies were in many respects unsatis- 
factory, determined to draft a bill and offer it for consideration to the 
legislatures of their several States. It is expected that many other 
States besides New York and Massachusetts will enact this bill into 
law, and thus give practical uniform legislation on this question in a 
very large proportion of the States. This will be in the interest of the 
companies as well as the policyholders, and is simply a step in the direc- 
tion of uniform legislation, which should be followed, and doubtless will 
be followed, by other attempts on the part of the Insurance Commis- 
sioners to pave the way for harmonizing the essential provisions of the 
insurance laws of the various States as far as practicable. 


RESERVES OF CERTAIN CLASSES OF INSURANCE COMPANIES. 


Reserves as now looked upon in insurance circles have a wider sig- 
nificance than formerly, or before liability, surety and credit insurance 
began to be written. Reserves and unearned premiums were then prac- 
tically synonymous terms. Now, besides the premium reserve we hear 
of loss reserves, that is, funds held for undetermined losses upon which 
the contingency has occurred which entitles the insured to indemnity, 
the amount of which remains to be determined. In the three classes of 
insurance above noted loss reserves of this character have to be held 
in large amounts. In only one class, however, does our statute estab- 
lish a rule for computing such reserves. Yet, while it does establish a 
method of doing it for liability companies, there is a general belief, 
shared by the Insurance Commissioner, that this reserve, although it 
greatly increased the amounts held by the companies prior to its going 
into effect, is not large enough to protect properly the interests which 
are depending upon it. Settlements under this class of policies are 
sometimes delayed for ten years or more, so that there are companies 
which cannot to-day give a completed experience on liability policies 
issued in the year 1910. Greatly to their credit the companies doing this 
class of business are eager to have new laws enacted which shall pro- 
vide for the setting aside of adequate reserves, and a committee of man- 
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agers of these companies, representing practically all of them, is en- 
gaged in an exhaustive investigation to determine from the past ex- 
perience of the companies what reserves should be carried to adequately 
protect their policyholders. The Insurance Commissioners also have 
taken up the same question through a committee, and later there will 
be a conference with the committee of the companies to compare notes 
and come to conclusions. Quite likely a bill will be drawn up for the 
consideration of the Commissioners at their next convention, and if it 
passes muster, then it will doubtless be presented to the legislatures of 
the various States for their consideration and judgment. 


LOSS RESERVES OF SURETY AND CREDIT COMPANIES. 


The question of surety reserves is more complicated, there has been 
less experience to use as a guide, and it is probably true also that 
experience would not be as reliable a guide as in the case of liability 
insurance. The practice of this Department for several years has been, 
however, to require the surety companies operating in this Common- 
wealth to compare each year in their annual reports the actual amounts 
required to settle the unpaid losses at the close of the preceding year 
with the estimated amounts carried as a liability, thus obtaining a line 
upon the adequacy of the estimates. With some companies their 
“judgment’”’ has seemed to be wide of the mark, and this Department 
has reinforced these estimates by increasing their loss reserves by a 
percentage equal to what experience shows the underestimate to have 
been in previous years. It is not a very scientific method, but it is 
the best that is at present available. 

The loss reserves of credit companies have been given considerable 
attention, both by this Department and that of the State of New York. 
The occasion for it was a joint examination by the two Departments of 
the American Credit Indemnity Company of New York. In the absence of 
any statutory rule, and under the general authority to charge a proper 
liability for losses, the two Departments worked out and adopted a rule 
which this Department has since applied to the reports of all credit 
insurance companies transacting business in this Commonwealth. 





Proposed Modification of English Compensation Measures. 


To provide for an agreement between employers and aged, or partially 
impaired workmen on a diminished scale of compensation, the follow- 
ing modification of the English Workmen’s Compensation Act has been 
proposed: 


Be it enacted * * * as follows: 

1. The First Schedule to the Workmen’s Compensation Act (which 
relates to the amount of compensation under the act) shall be read as if 
the following paragraph was inserted at the end of paragraph (1): and 

(a) in the case of a workman who has expressed to his employer in 
writing, countersigned by the officer in charge of the Labor Exchange 
for the district, a desire to enter into an agreement as to the maximum 
amount of compensation to be payable under this act, and 

(1) who has produced to his employer reasonable evidence that he is 
over sixty years of age; or 

(2) who has applied for and obtained from a certifying surgeon a certi- 
ficate issued in accordance with regulations made by the Secretary of 
State to the effect that on account of serious physical infirmity he is 
specially liable to accident; 
and who has entered into an agreement accordingly in writing with his 
employer, the compensation shall not exceed the maximum mentioned 
in that agreement, but 

(a) where death results from the injury and the workman leaves any 
dependents wholly dependent upon his earnings, the maximum shall not 
be less than a sum equal to his earnings in the employment of the same 
employer during the eighteen months preceding the injury; 

(b) where total incapacity for work results from the injury the maxi- 
mum shall not be less than a weekly payment during the incapacity of 
seven shillings and sixpence per week: Provided, that if such incapacity 
continues for five years after the accident the maximum weekly pay- 
ment after the expiration of such period may be a sum not exceeding 
five shillings per week; 
and in all other respects the provisions of this schedule shall apply. 

2. This act may be cited as the Workmen’s Compensation Act, 1910, 
and shall be construed as one with the Workmen’s Compensation Act, 
1906, and that act and this act may be cited together as the Workmen’s 
Compensation Acts, 1906 and 1910. 





Pacific Coast Casualty Enters New York. 


Superintendent of Insurance Hotchkiss on Monday granted authority 
to the Pacific Coast Casualty Company to do business in the State of 
New York. Whilden & Hancock will be the company’s Eastern managers 
for all lines, consisting of general liability, surety, fidelity, court, con- 
tract, plate glass and burglary insurance. The company will enter New 
Jersey under the same management as soon as practicable. 





Third Compensation Measure for Wisconsin. 


The Wisconsin Legislative Committee on industrial insurance has sent 
out its third tentative measure for criticism. While the common law 
defense of contributory negligence stands, the fellow servant rule and 
the defense of assumption of risk are barred. Compensation is provided 
for the dependents of workmen killed on duty and indemnities in lieu of 
weekly payments are provided in cases of permanent disability. Where 
manufacturers have expressed their willingness to accept the provisions 
of the act, their employees are required to accept in advance the com- 
pensation offered in the event of accident. 
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Casualty, Surety, Etc. 





Continental Casualty to Entertain Employees. 
Somewhat similar to the Christmas Eve’s surprise, which Mr. H. G. B. 
Alexander, president of the Continental Casualty Company, gave to all 
the employees at the home office last year, when checks for one-tenth 
of their respective December salaries were distributed, a mid-summer 
“Continental’’ Lawn Fete was given by him and his associates at the 
Colonial Club, Grand Boulevard, Chicago, Saturday evening, August 27. 





The New Workmen’s Compensation Law. 


To the Editor of The New York Times: 

The editorial article on “Liability Rates” in to-day’s Times, which discusses 
the action of the liability insurance companies in charging higher rates in New 
York State than heretofore, may give some of your readers the impression that 
it is not justified. That the companies must charge higher rates will be evident 
on considering the increased liability imposed upon employers by the two acts, 
Chapters 352 and 674, which become effective September 1. 

The liability of employers is increased in two ways. In the first place, the 
fellow-servant and assumption of risk defenses have been practically destroyed 
and the burden of proof of-contributory negligence has been put upon the em- 
ployer. This radical change in the law affects all employers. In the second 
place, in certain employments determined to be especially dangerous the em- 
ployer becomes liable to pay to an injured workman, or if the workman is killed 
then to his dependents, compensation whether the injury was caused by the fault 
of the employer or the fault of the workman. Hitherto it has been necessary 
to show that the employer was at fault in order to recover damages. No recovery 
could be had under other circumstances. As the law has stood heretofore, 
but one workman in eight recovered anything; under the new law all, or nearly 
all, workmen injured in the employments named in the law will receive com- 
pensation. The exception is due to the waiting period of two weeks after 
the injury, during which no compensation is to be paid. Eight employments are 
determined to be especially dangerous, and as several of these eight employments 
run through practically all industries, every employer will be liable to pay com- 
pensation in certain cases. Employes are not compelled to accept the compensa- 
tion provided. They may, if they choose, sue under the common law and the 
employers’ liability statutes instead. Owing to the preservation of this right of 
action and to the lack of clearness in the law as to just what employments are 
covered, much litigation is likely to result. 

In addition to the foregoing compulsory features of the law there is a per- 
missive or elective feature. Employers and employes may enter into an agree- 
ment under which the employes surrender their rights under the common law 
and statutes in exchange for the benefits of workmen’s compensation on the 
same scale of benefits as in the compulsory law. It is doubtful whether this 
elective feature will be largely availed of. A similar law has been on the statute 
books of Massachusetts now for over two years and has not proved attractive to 
employers or employes. The method prescribed in the New York law for ob- 
taining and recording consents to the plan is cumbersome to a degree. 

Your article gives the impression that litigation will eventually be much 
diminished as a result of the new laws. ‘This is very doubtful. Human nature 
will remain the same, and many injured workmen will be tempted by the possible 
large recoveries under the common law and employers’ liability statutes, and 
casting aside the smaller though certain compensation, will elect to take a 
chance and sue for damages. The purpose of the law will thus largely be de- 
feated. Since the employe retains the right to choose his remedy, the “ambu- 
lance chaser” will have as fruitful a field of operation as ever. , 

As a matter of fact, the liability insurance companies have never made any 
money on their business. The rates have never been equal to the losses and 
expenses, and have never kept pace with the increased liability of employers. 
In life insurance and fire insurance, the conditions surrounding risks have con- 
stantly grown better, owing to improved sanitation and greater medical skill in 
the one case and improved construction and equipment of buildings and better 
fire departments in the other. The liability insurance companies have sought 
to improve the risks they insured by inspections and instructing employers how 
to prevent accidents, but the improvements so effected have been more than offset 
by the greater liabilities imposed by law on employers. What money the liability 
insurance companies have made has been made from other branches of their 
business. The buying of lawsuits, which is what liability insurance is, has not 
proved remunerative to the companies. 

Much criticism of the companies and of their high expense ratio is due to a 
a First of all it should be recognized that the business is a 
retail one. One policy is sold at a time, and then not at a company’s own 
place of business, but at the place of business of another. Second, 
the companies have been under a heavy expense because they have 
to seek business. Employers did not seek them. Third, the com- 
panies must defend employers against suits to enforce claims not 
recognized by the law and suits to collect damages far in excess of what 
will be allowed by the courts. It is the fighting of what are held under the 
law as unjust claims that makes so much litigation and so much expense. The 
waste is due to the system instituted by the community, and not to the com- 
panies. It would be far better to cut off entirely from employes any rights of 
action under the common law and employers’ liability statutes and give in lieu 
thereof adequate benefits under a workmen’s compensation law. Such an arrange- 
ment would probably put a stop almost completely to litigation and the great 
waste consequent upon it. But there are constitutional difficulties that probably 
could not be overcome. 

Tue Fiperity anp Casuatty Company oF New York, 
By Frank E. Law, Assistant Secretary and Actuary. 


New York, August 29, 1910. 





Casualty Notes. 

—The Maryland Casualty Company is now licensed to write plate glass, burg- 
lary and fidelity and surety lines in Canada. 

—The Indianapolis Star of Friday last devotes several columns to a biog- 
raphy and cut of Sterling R. Holt, the well-known president of the American 
Live Stock Insurance Company. 

—tThe president of the Philadelphia Casualty Company announces the renewal 
of contracts with Hugo Nettle as manager of the plate glass department, and F. 
Seymour Giles manager of the department for New York city. 

—The various companies doing business in New York State are being deluged 
with applications for workmen’s compensation indorsements to be attached to 
existing liability policies. It is estimated that the premium income for the 
year will be increased not less than 20 per cent from this source. 

—The Lumberman National Casualty and Life Insurance Company of Port- 
land, Oregon, has filed its articles of incorporation, which provide for activity 
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in practically every line. The authorized capital is $500,000 and the incorpora- 
tors are R. L. Durham, H. Beckwith and E. E. Merges, all of Portland. 


—E. E. Clapp & Co. are sending out a picture circular of a jackass and a 
horse. The formes, it is explained, is trying to reach his bag of accumulation, 
which is always out of reach, and he is in bad physical shape. The horse is 
also disabled, but he is reaching in “life indemnity” and has no cares. The 
moral is obvious, and the representatives of this large agency of the Fidelity and 
Casualty will be quick to apply it. 

—The Travelers announces several transfers and assignments in its liability 
department. John L. Orn, assistant manager, liability department at Grand 
Rapids, Mich., has been transferred to be assistant manager, liability department, 
Bridgeport, Conn. L. Eastman Sawyer, assistant manager at Bridgeport, 
Conn., exchanges with Mr. Orn, and becomes assistant manager, liability depart- 
ment, at Grand Rapids, Mich. Special Agent Gustav C. Wuerth, liability de- 
partment, recently engaged by the Travelers, has been assigned to the Reading, 
Pa., district. Martin P. Miller, liability counterman of the Hartford branch 
office, has been appointed special agent, liability department, and will continue 
to work in the Hartford district. Cashier Harold G. Rogers of the Travelers 
at Des Moines, Iowa, has been appointed liability counterman at the Hartford 
branch office to succeed Mr. Miller. Special Agent Everett M. Linville of the 
Hartford district has been transferred to Boston, Mass., effective September 1. 





The Fraternal Freeze-Out Game 
{To Tue Eprtor oF THE SPecrarTor.] 

Having read your editorial of 10th inst. regarding Justice Kelly’s de- 
cision in the case of Green vs. Royal Arcanum, I would like to ask the 
favor of your advice in my own case. 

I am sixty-five years old and joined a fraternal insurance association 
twenty-eight years ago. For many years, until recent years, the assess- 
ment was $7 per month. The past few years my class—those over forty- 
six—have paid $3 more as a “deficiency” assessment. A few months 
ago the assessment was raised to $30! This month it was raised to 
$40, and I now have a notice that the September assessment is $40! The 
amount of the policy is $4000. Heretofore and originally all over forty- 
six were in one class and the assessment was $7 per month, but the 
last two months this class has been divided and all over sixty-one years 
of age are assessed to meet the deficiency caused by the deaths of mem- 
bers over sixty-one. The authority for this, the directors claim, was 
given them by an amendment voted at the last annual meeting. 

Having paid one of the $40 assessments have I forfeited my rights for 
redress and for a case against the association in court? 


Yours very truly, 
W. H.R. 


[It is impossible to define the rights of this correspondent without 
seeing his membership certificate and a copy of the constitution and by- 
laws of the association. He should consult an attorney. It is evident 
that the association intends to freeze him out.—Editor THE SPECTATOR. ] 








TOO LATE FOR CLASSIFICATION. 





Western Union Topics. 

At the annual meeting of the Western Union, to be held at Frontenac, 
September 14 and 15, the following topics will be handled by special com- 
mittees, in addition to the regular committee reports: 

Reduction in Expenses—G. H. Lermit, chairman; Growing Evil of 
Lloyd’s Competition—E. G. Richards, chairman; Sprinklered Business— 
Law Brothers, chairmen; Use and Occupancy Insurance—W. J. Little- 
john, chairman; Shall Tornadoes’ Rules and Rates under Rule 89 be 
Extended?—Law Brothers, chairmen; Commissions on Automobile Busi- 
ness—F. C. Buswell, chairman; Minnesota Clear-Space Clause—W. N. 
Johnson, chairman; Objectionable Mortgage Clauses; How Can They be 
Remedied?—J. Montgomery Hare, chairman. 





—I. Thalheimer and B. N. Carvalho have been appointed secretaries of the 
United States branch of the Rossia Insurance Company. 

—Owen Gallagher, father of Thomas E. Gallagher, Western manager of the 
Etna of Hartford, died on Monday at his home in Chicago. 

—The trustees of the Ohio German Fire of Toledo assert that the Anchor 
Fire, as the Ohio German was originally known, was organized with but $38,000 
of actual capital, and that the State authorities were misled by means of fictitious 
certificates of deposit, which made it appear that the company had $200,600 
capital and $100,000 surplus. 

—The following named gentlemen have been added to the organization board 
of the New Jersey Fire of Newark, N. J.: Israel G. Adams, of Chas. R. Adams 
& Co., Atlantic City, director of Second National Bank, Atlantic Safe Deposit 
and Trust Company, West Jersey Title and Guaranty Company, Atlantic City 
Fire Insurance Company and West Jersey Seashore Railroad Company; George 
W. Jagle, president J. J. Hockenjos Company, Newark, vice-president American 
National Bank, director Ironbound Trust Company and Franklin Savings Institu- 
tion, president Playground Commission of City of Newark, and member of 
Newark Board of Trade; R W. Jones, Jr., vice-president National Reserve Bank, 
New York, director First National Bank of Jamaica, N. Y., Mexico City Bank- 
ing Company of Mexico, and United States and Mexican Trust Company, Mexico 
City; Robert L. Smith, vice-president Carnegie Trust Company, New York. 
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